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WEDNESDAY being a legal holiday, THe SPECTATOR is mailed 
this week one day in advance of the usual time. As a conse- 
quence our news columns close Tuesday instead of Wednesday. 





SOME weeks ago we pointed out the fact that the proposed 
income tax bill that Congress is now wrangling over would, if 
passed, work great injustice to insurance interests. ‘The mutual 
life insurance companies have caught the alarm and are sending 
out circulars to their agents and policyholders, requesting them 
to unite in sending protests to their members of Congress against 
taxing such companies. It is asserted that the tax would have 
to be paid from the surplus funds of the company, and thus 
reduce the fund from which policyholders derive their divi- 
dends. They further request that, in case any income tax law 
is passed, the sums paid by any individual for life insurance 
premiums be deducted from their taxable incomes, as is done 
in other countries. There are so many unjust features in the 
proposed bill that it ought to be killed outright. 





SINCE the last annual meeting of the National Association of 
Life Underwriters there has been a great display of activity 
among the local associations. The topics furnished for discus- 
sion each month have given a definite aim to the meetings of the 
active associations, new life has been injected into some inani- 
mate bodies and some new associations have been formed. All 
this is welland promises much for the future influence of the 
life agents on the companies. In some cities and States greater 
advances have been made than in others, but this is owing to 
different conditions, as, for instance, the agreement made in 
Cleveland that no business will be accepted from persons not 
members of the association, could not well be enforced in such 
cities as New York, Philadelphia, Boston or Chicago. It has 
been said that the companies are not with this movement. If 
this be construed so as to mean the companies representing the 
greatest portion of the business, then it is true, but we are glad 
to be able to record the fact that several officers are members of 
various local associations and lend their aid at all times to 
further the cause the agents have at heart, and the number of 
these officers is steadily increasing. The hope of many agents 
is that the time will come when every company will recognize 
the value of these associations and will consent to accept their 
suggestions as to the eradication of various evils now attendant 
on the business, That time will most surely come, and, judging 
by the growth of the influence of the National Association, since 
its establishment in Boston in 1890, is not a very great distance 
off. There are now nearly forty local associations in the United 
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States, and over thirty of these will be represented at the Chi- 
cago meeting in June. The membership in these associations 
is in the neighborhood of 1500, and the work has not been half 
accomplished yet. Every agent should be a member of the 
association in his locality, and be an active membertoo. Then 
the power of the agent can be rightly applied and the beneficent 
system of life insurance will occupy the position which it should 
among business concerns, as one free from abuses of any kind. 





INSURANCE companies are often accused of being so fond of 
litigation as to cause them to contest legitimate claims against 
them. Occasionally a case does crop up where it would seem 
to have been better for the company to have paid than to stand 
suit, but even a trial in court does not always bring out the facts. 
It is certain that no reputable company would allow a claim to 
get into court if they did not really believe they had good 
grounds for contesting it. They are no more anxious to pay 
lawyers’ fees and court costs than the average citizen is. But in 
view of the great number of fraudulent claims that the com- 
panies have to pay for lack of admissible evidence to prove the 
fraud, it is surprising that there are not more suits against them. 
Andrew Nippolt of Minnesota will probably regret having 
brought suit against the Firemens Insurance Company of 
Chicago, for he goes out of court holding the wrong end of the 
stick. It seems he had a policy in that company, and a day or 
two after it had lapsed the insured property was burned. He 
hastened to the agent of the company, who had not heard of the 
destruction of the property, and in the course of conversation 
told him he wanted that policy renewed. The agent complied, 
issuing a new policy to date from the expiration of the old one, 
thus apparently covering the property at the time it was burned. 
Of course the company refused to pay, whereupon Nippolt sued, 
and after trial, he goes out of court with the words of the judge, 
that “the renewed policy was void for fraud of the insured” 
ringing in his ears. After such denunciation, the claimant will 
doubtless have trouble in finding any reputable company to 
insure his property. 





THE Massachusetts legislature is no more free from “ bood- 
lers”’ than is that of New York. Several very vicious measures 
were introduced in that body for no other purpose than “ strik- 
ing” the life insurance companies. One of these was known as 
the Dever, or “ devil” bill, and its passage would have put an 
end to tontine insurance in that State. Possibly the author of 
the bill was sincere in introducing it, but the “ boodlers” seized 
upon it as a club with which to beat money out of the treasuries 
of the life insurance companies. They set a high price upon 
their votes to kill the bill, but finally fixed upon $15,000 as their 
very lowest figure. They were told that they would not get a 
dollar; that the companies would not submit to legislative 
blackmailing, but would rely upon the intelligence and honesty 
of the majority of the members to do them justice. Their agents 
were at work among these, but nevertheless the “boodlers” 
claimed to have a clear majority in favor of the bill. There was 
a very hot debate when it finally came up, and to clinch their 
arguments, the “ boodlers” asserted that Commissioner Merrill 
favored it, although it was known that he had previously 
opposed it. But this statement had been anticipated, and the 
last speaker opposed to the bill quietly produced a letter from 
Commissioner Merrill, an extract from which reads as follows : 


At the conclusion of the hearing before the insurance committee upon the 
Dever bill, by invitation of the committee, I presented a number of considera- 
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tions in opposition to this measure, and if there was any plain English of 
which I did not make use in condemning the Dever bill, I confess to my fault 
in not being able to find at my command such language, The bill is not only 
wholly useless, but its operations would be utterly mischievous, to the dis- 
advantage of all.policyholders in Massachusetts and disastrous to the life 
insurance companies of this commonwealth. The bill would accomplish no 
good purpose within this commonwealth, and its enactment would be abso- 
lutely sure to bring about on the part of other States severe retaliatory legis- 
lation, which, in the end, would practically drive our own companies out of 
such States at an immense loss of business and to the great injury of Massa- 
chusetts policyholders. Upon no consideration of public policy or of the 
interests of life insurers in this commonwealth ought the bill to be for one 
moment favorably considered by the general court. 


The vote was taken and the “ devil”’ bill defeated by a very 
large majority, much to the disgust of the two or three “ strik- 
ers,” who were not only willing to sell themselves but to guar- 
antee how others would vote. In their dickerings they men- 
tioned the names of several members who were to share the 
“boodle,” but the reputation of these gentlemen places them 
above suspicion. The individuals who thus attempted to black- 
mail the insurance companies will probably find difficulty in 
securing a re-election, as they are now pretty well known. 





THE appointment of H. E. Bowers to succeed S. P. Blagden 
as resident manager of the North British and Mercantile has at 
last been officially announced. That he was to be the fortunate 
man was discussed and believed two weeks ago, but until the 
selection was fully approved by all in interest, it was denied 
that the appointment had been made, and out of these denials 
grew the many rumors that have been circulated. The position 
to which Mr. Bowers succeeds is regarded as one of the best in 
connection with any foreign company in this country, for the 
reason that the resident manager heretofore has not been inter- 
fered with by the home office management, while the compensa- 
tion has been liberal. Mr. Bowers is regarded as a most fit man 
for the place, being an experienced underwriter and possessing 
a familiarity with the American business that is most desirable. 
Moreover, he is a hard worker, giving his time and personal 
supervision to the work for which he is responsible, and com- 
mands the confidence and respect of all with whom he has 
business relations. If left untrammeled in the management of 
the American interests of the North British and Mercantile, he 
will undoubtedly give a good account of himself in the future. 
This is his opportunity to show that he is equal to better things 
than have come to him in the past, and his future will be 
watched with interest. é 





In Boston they are agitating the subject of an additional 
water supply for what is known as “ the conflagration district.” 
It is proposed to lay new mains to furnish water especially for 
fire extinguishing purposes, but to take it from the same source 
now employed for the domestic supply. If new mains are to 
be laid, why should not Boston set the example of employing 
salt water for fire purposes? The supply is, of course, inex- 
haustible, as the Atlantic ocean is a reservoir that could not be 
pumped dry even during an average Boston conflagration, and 
its utilization is a very easy matter. The objection heretofore 
made to employing the water of the ocean in seaboard cities 
for fire purposes has been that it would involve laying new 
street mains, the cost of which would be very great. Boston 
has an opportunity when laying new mains, to give practical 





application to the plan that has been so frequently urged for 
New York, Brooklyn and other large cities, that have illimitable 
but unused sources of supply rolling at their feet. Salt water 
once introduced into any of them would be used ultimately for 
sO many purposes as to largely save the fresh water supply for 
purely domestic uses, and thus save the cities millions of dollars 
and much anxiety on the subject of extending their present 
water facilities. 











A BETTER YEAR PREDICTED. 


FEW months ago we made some observations upon the 
then existing moral hazard of the business of fire insur- 
ance, and concluded that on the whole the prospects were not so 
dark as in previous months. We believed then that the compa- 
nies were well equipped with means and methods for detecting 
the dangers from the financial depression. Since then events 
have moved along, and in spite of the continued depression, 
which marked the beginning of the year, there is a far more 
cheerful feeling among fire underwriters than there was two 
months ago. The gradual improvement in trade and manufact- 
uring has had its effect upon the situation, and the most active 
underwriters have recovered their spirits. It is true that the 
experiences of 1893 have left a sting behind, and there is an 
immense amount of complaint and dissatisfaction with past 
results. Looking over the ground carefully, however, we per- 
ceive that there is a healthy upward tendency in rates, and that 
the improvements in the physical hazard are telling upon the 
fires. The uncertainty about the tariff still retards the rapid 
recovery which is necessary to a complete restoration of confi- 
dence, but the changes in the situation of the country are all 
toward a betterment. The movements among underwriters for 
reducing expenses and concentrated efforts for still further 
advances in rates are all cheering signs. The movement to 
largely increase rates upon the non-paying classes of risks are 
encouraging, and if persevered in must bring good results. Still 
it cannot be disputed that this hopefulness is mingled with con- 
siderable anxiety as to the future. The chief fear is that upon 
the earliest sign of improvements the companies will not hold 
together in their organizations. There are a few croakers still 
afraid of future disasters, but what are they to do? 

It is plainly evident that they cannot and will not cease taking 
risks. It is equally evident that a wholesale reduction in lines 
means a wholesale reduction of income. Until it can be reasoned 
out that twice two does not make four, it cannot be proved that 
one-half of the income will go any farther toward the payment of 
losses upon one-half the risks written than the old income will 
go toward paying the old amount of losses. Then the general 
unwillingness to deliberately sacrifice income is not forgotten. 
About the only alternative is to revise and reduce lines upon risks 
which fall below a standard based upon the increased ascertained 
dangers and the rejection of all others. This sort of work has 
been going on continuously for many years, and therefore does 
not present any new problems to the interested companies. The 
idea prevails to a large extent that the wisest policy is to scatter 
the risks so as to avoid concentration in the event of a disastrous 
conflagration. This is a plausible theory and probably would 
prove a beneficial one if adhered to for a series of years. Asa 
temporary expedient it may serve a useful purpose, but if plans 
and methods are good for anything they should provide for 
other than seasons of commercial panics. 

The situation at its best seems to call for continued vigilance in 
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watching the physical as well asthe moral hazard. Unused fac- 
torics are always poorrisks. Are they any less desirable now than 
at oiher times? Is a factory which wasclosed through the pros 
perous years of 1891 and 1892 any worse asa fire risk now? 
The answer must depend upon circumstances. But isn't a 
factory which ran uninterruptedly in good years, but is now 


closed because of hard times, entitled to more consideration 
than the other one? There can be but one answer to this 
question, In like manner we observe mercantile failures now 


from legitimate or rather natural causes, arising from dona fide 
misfortune, quite apart from mercantile integrity and honor. 
All merchants who are pressed by their creditors are not to be 
set down as rascals. The truth which confronts the under- 
writers is that in these periods of distress there are numerous 
rascals who avail themselves of the depression to fail and burn 
out. They escape suspicion because failures are more common 
than fires. Against such cases, however, the underwriters should 
be warned by ordinary methods of detection. The ear marks 
of rascality are not easily obliterated, and it is rare that a ras- 
cally failure occurs without giving out some premonition before 
the event. The duty of the underwriters now, as ever, is to 
double their precautions against the rascals and thoroughly 
inspect the physical hazards. The advice given by the former 
president of the Home of New York, to a local agent, fits the 
case exactly: “ Examine your risks, young man, and continue to 
examine them—the oftener the better.” 

The companies may not avoid a disastrous season of losses, 
even after all precautions have been adopted. They have suf- 
fered so severely in the past that they can view the prospect now 
with serenity until the maximum losses of former years have 
been exceeded, but what they require now as condition of suc- 
cess is a lull in disastrous fires. If the companies anticipate a 
good year now they should endeavor to make it doubly sure by 
insisting upon advanced rates and lessened expenses, and, so 
far as possible, eliminating all the dangerous features of the 
business. The importance of frequent inspections and the use 
of multiplied sources of information to develop weak spots in 
the integrity of the insured are too patent to need comment. 
But in this effort there is a necessity for discriminating judg- 
ment, the mere financial report upon an insured party is by no 
means conclusive.. An honest debtor may bea safer man to 
insure than a dishonest merchant who rates high in the financial 
world. The advice which the old farmer gave to his daughter 
about getting married applies to this case: “ Know your man 
before you trust him.” 

With this chart in hand, and the faithful application of the 
best known methods of inspection, the companies may hope to 
make money by escaping losses. They may not always avoid 
doubtful cases, but if fires are to follow in the train of business 
depression as a natural sequence, it is in the power of the well 
managed companies to minimize their losses by declining the 
risks which are apt to burn. Following out this doctrine the 
year ought to be a happy one. 














Tue statement printed by us that L. B. Goldhorn, the defauiting book- 
keeper of the Mannheim Insurance Company, was an underwriter of the 
South and North American Lloyds, was a mistake, as he is in no way con- 
nected with that organization. At the time this Lloyds was formed Mr. 
Goldhorn held a position of trust and responsibility, and no suspicion rested 
upon his character ; for the purpose of organization, he did become one of the 
subscribers to it, but was replaced by a well known business man some time ago. 
We give these facts in justice to the other subscribers to the South and North 
American Lloyds, who are annoyed to find their names associated with that of 
a fugitive from justice. 
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NEW YORK SURVEYS. 





OFFICIAL announcement was made on Tuesday that Charles H. Post, sec- 
retary of the Niagara, had been appointed sole manager for the United States 
of the Caledonian Insurance Company of Scotland. The two companies 
named have been operating together in this country for several years, the 
managers of the Niagara also directing the business of the Caledonian. For 
some time past there have been rumors that there was some friction between 
the two companies, and it was reported at the time of the annual meeting of 
the Niagara that radical changes would be made. But the election 
passed off, and the relations of the two companies remained unchanged. 
Recently General Manager David Deuchar of the Caledonian arrived in this 
country, and again reports of changes were freely circulated. If the Cale- 
donian and Niagara should eventually separate, as seems to be now officially 
intimated, this will unquestionably be to the advantage of the Caledonian, 
which is recognized as a first-class company, and fully competent to handle 
alarge volume of business. The company was organized in 1805, has a 
paid-up capital of $537,500, and on December 31 last, its gross assets 
amounted to $9,253,100. Its available assets in the United States, according 
to the official report, were $1,879,499 on January 1 of this year. With such 
a showing, the Caledonian should, under careful management, come quickly 
to the front, and greatly increase its business. 


* * * * 


Mr. DEUCHAR might have searched a long time for a manager before finding 
one better qualified than Mr. Post to develop the business of the Caledonian 
to its full capacity. Mr, Post is one of the capable, progressive young under- 
writers of the day, who has already won for himself an enviable position in 
the business to which he has devoted his energies. Some years ago he was 
the manager in New York of the business of the Eastern department of the 
Washington Fire and Marine Insurance Company of Boston. In 1888 
that cumpany reinsured, part of its business going to the Niagara, and Messrs. 
Post and Howe were added to the official staff of that company. Mr. Post 
has had important and responsible duties to perform in connection with the 
Niagara, and these were greatly increased when the management of the Cale- 
donian was assumed by that company. He is more familiar with its United 
States business than any one else, and his selection as resident manager comes 
as a natural sequence of events. The company is to be congratulated on 
having secured him, and we predict for it a large increase of business under 
his direction with, we trust, commensurate and satisfactory profits, Under 
the contract existing between the Niagara and the Caledonian either party, 
without the consent of the other, must give a year’s notice to dissolve the 
agreement, so the announcement of Mr. Post’s new appointment does not 
signify that the companies will separate, although the indications are that they 
will do so eventually. 

* * * * 

WHEN The Standard announced the appointment of H. E. Bowers as man- 
ager of the North British and Mercantile it gave currency to a rumor that was 
flatly denied by the parties interested. Nevertheless what was rumor became 
an accomplished fact, and The Standard might have done a little crowing 
over getting a ‘‘ scoop” on its contemporaries had it not sent out a correction 
of its published report and an apology therefor. 

* * * * 

THE Union of London has reinsured all of the Cook county business of 
the Guardian of London from May 31. 

* * * * 

CompLaInTs of lines being dropped are very prevalent; the general impres- 
sion obtains that the silver lining of a very dark cloud will not appear until 
Congress settles the tariff question. 

* * * * 

Tue German-American of Baltimore has about completed arrangements 

to enter New York State. C. P. Shade & Co, will represent the company in 


this city. 
is city ‘ ‘ * 


Ir has been vigorously denied that the Hanover contemplates adding a 
vice-president to their list of officers at present. 


* * * * 


THE withdrawal from the United States of the Guardian of London is 
cause for much regret ; insurance capital is needed throughout the country, 
and particularly in the metropolitan district ; the chances here seem bright 
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for the companies making some profit, rates have advanced and the physical 
hazard shows marked improvement. It is to be devoutly hoped that the 
Guardian is not establishing a precedent that will be followed by any of the 
other English companies now here. 

* * * Oo 

For the information of those having dealings with the fire insurance com- 

panies of West Virginia, we print the following lists showing respectively the 
home companies licensed and unlicensed in that State on May 25. Licensed 
companies: Fire and Marine, Franklin, German, Peabody, and Standard, 
all of Wheeling. Unlicensed companies: Allegheny of Charleston, Anchor 
Fire and Marine of Wheeling, Bankers and Merchants of Wheeling, Guard- 
ian of Huntington, Martinsburg of Martinsburg, Mountain City of Wheel- 
ing, Northern City of Charleston, Northern Fire, Reliance, Shenandoah Val- 
ley of Winchester, Traders, 

* * * * 


‘*WuaArt is the difference between a fireproof building and one that is not 
fireproof ?” is a conundrum suggested by a communication in a daily paper. 
A gentleman desiring to build three four-story houses asked for estimates for 
fireproof and non-fireproof construction, and the difference in the cost of the 
former over the latter was only $211 on a total cost of over $20,000, What 
particular advantages could be purchased for so small a sum probably no one 
but the contractors could tell. If it would secure the reduction in rates 
allowed for fireproof construction the owner would be compensated for the 
additional outlay and probably entirely satisfied. 

* * * * 

THE method of advertising some of the subscribers of the newer Lloyds, as 
** with Astor & Co.,” for example, is neat, but delusive. In an investigation 
last week it was found that one subscriber was a youth of eighteen and he was 
‘* with” a well-known mercantile firm in the capacity of junior entry or bill 
clerk, 

* * * * 

THE only business of the Guardian not as yet reinsured is that on the Pacific 
Coast and Manhattan Island. We are assured by Manager Bowers that the 
company will certainly close out its business and retire from the country. 
His statement should be conclusive in the matter, and finally dispose of the 
many rumors in circulation. 











CHICAGO SURVEYS. 


Among the Chicago Life Underwriters. 

THE situation in Chicago does not show any great improvement so far as 
the life insurance business is concerned. There is some business being done, 
of course, but there is an evident lack of cheerfulness at the slow progress 
that the promised revival is making in putting in an appearance, The popu- 
lation, however, is increasing all the while, and, of course, there is some hope 
in this for the life insurance men. Our friend, Chas. A. Hewitt of The Insur- 
ance Post, has been blessed with a son and heir to the editorial toga, after a 
while. We are informed that Charles is very happy, and is devoting a great 
deal of his time nursing that boy. 

* * * * 

IT is rumored on the street that the accomplished assistant superintendent 
of agencies of the Northwestern Mutual Life Insurance Company, who is now 
spending a well-earned vacation in Europe, is to take charge of the general 
agency of that company at Chicago next September, and that this will become 
the agency centre of this splendid company, If this rumor should prove 
correct, it will give great satisfaction to the gentlemen of the life insurance 
profession of Chicago, as the addition of so broad and able a man as Mr. 
Kimball has proven himself to be to the personnel of the field workers, will 
have a salutary influence that will be hailed with great pleasure by all who are 
for clean methods and fair work, 

* * * * 

THE Home Life Insurance Company, through their attorneys, Wingley, 
Buckley & Gray, have filed their answer to the suit brought by W. F. Gorrell 
for damages in the amount of $150 000. They aver that they had no part nor 
lot in the bringing of the indictment, and upon this issue the legal battle will 
be fought to a finish. Both sides are plucky, and this promises to be a case 
of great interest. Gorrell says that he believes his brave little wife would get 
a divorce from him if he should show any weakness in this fight, but he does 
not need this stimulus. His energy is remarkable, and those who know him 
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say he is determined to spend all he makes if necessary, and the balance of his 
life, to get justice in this case. 
* * * * 

THE friends of Geo. T. Mason have enjoyed the pleasure of seeing him 
again on the street after his long struggle for life in his recent illness. He 
certainly looks as if he had been sick, but George says he is going to stay a 
while with us. He will take a trip down into old Kentucky, which he lov. 
ingly calls ‘‘ God’s country,” and bask in its sunshine, drink in the inspira- 
tion of its lovely women, and come back in such form that he will ‘‘ take a 
fall”’ out of some of the ‘‘ gay boys,” who have not discovered that they pos. 
sess so wondertul a thing as a ‘‘ vermiform appendage.” 

* * * * 

CuAs, H. FERGUSON, general agent of the Mutual Life Insurance Com- 
pany, has been spending the past week visiting some of his important country 
agencies. He will join Ben Williams at St. Louis, and they are to make a 
visit to Kansas on association business. We understand that life underwrit- 
ers associations have been forming rapidly of late, and that there is a prob- 
ability that delegates from at least forty associations will answer to the roll 
call on the assembling of the convention at Chicago June 20 next, 


* * * * 

W. D. Wyman, the chairman of the general committee of arrangements, 
says the work of all the committees is progressing in a most satisfactory 
manner. The interest being manifested by the entire association indicates 
not only a very successful entertainment of the National convention and a 
consegent good time for all who come, whether they are delegates or not, 
The esprit du corps of the local body will reach such a high level that great 
good will result along the line of the association effort to the Chicage lile 
insurance men. 

* * * * 

THE banquet in the great dining hall of the Auditorium Hotel will of 
course be a very grand affair. It will be in all probability the largest banquet 
ever given in Chicago. Arrangements are being made for all who may 
signify their intention of coming who are identified with the association 
movement. Six hundred can be comfortably seated in the great dining hall. 
The committee on entertainment at the banquet have a very happy selection 
of speakers, and the musical and special features in the way of entertainment 
will be rich in rare surprises and delightful divertisements. John K. Stearns, 
the president of the Chicago association, who is chairman of the committee, 
has been indefatigable in his efforts to make the programme a pleasing 
success, and those who have attended the monthly meetings of the Life 
Underwriters Association for the past year, need no assurances of what they 
may expect from Mr. Stearns. If Paulus Emilius was right in saying that 
‘* it takes the same ability to plan and conduct a feast that it does to manage 
a battle,” what a great general John K. Stearns would have made! But 
Bro. Stearns wouldn’t make much of a fighter, for he has too much of the 
‘* milk of human kindness” in his make up, and the probabilities are that if 
he had anything like a serious trouble with his fellow man, it would end in his 
insuring him in the Connecticut Mutual as a sortof compromise. We are 
sure it would end that way if the duel was fought over the telephone, and the 
other fellow could claim it was done in self-defense. 

* * * * 

WE have it from good authority that the committee on speakers to address 
the National convention, composed of Charles H. Ferguson of Chicago, 
Major Joseph Ashbrook of Philadelphia and Captain Fred Kendall of 
Cleveland, have been very happily successful in securing the three grand lights 
in the life insurance firmament, Richard A. McCurdy, Henry B. Hyde, 
John A. McCall, all three of whom have promised to grace the occasion with 
their presence and to ‘thus give encouragement to the earnest and honest 
effort of the field workers for better and cleaner work in the procurement of 
business. We sincerely hope that these distinguished men of the life insur- 
ance profession will permit nothing to prevent their appearance upon the con- 
vention platform. While no particular significance can be attached to their 
presence, save their hearty approval of the purposes of the association move- 
ment, their field workers would be pleased to see such an expression from 
them. 

* * * * 

WE understand that the committee in whose hands were entrusted the 
‘*out-door divertisements,” with W. N. Sattley at its head, have been very 
successful in getting up a treat of rare excellence, a ‘‘ grand June day out- 
ing.” This will be a drive in coaches through Lincoln Park, which is a dream 
of beauty at this season of the year, a short stop and rest at the Germanic 
Club, a drive through the business centre of the city, a spin down the boule- 
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vards, a short stop at the Hyde Park Club, through the ruins of the World’s 
Fair, out the Midway Plaisance to the Washington Park Driving Club, where 
a superb warm June dinner will be served on the balcony of the club house, 
overlooking the beautiful grounds and driveways of this famous club. As this 
drive takes place on Friday, the 22d of June, the day before the ‘‘ great 
Derby,” it will prove more than usually interesting, as it will give the visitors 
an opportunity to see the famous horses that are to ‘‘ go” in the great event of 
the following day. 








CORRESPONDENCE. 


CINCINNATI. 
(From OuR OWN CORRESPONDENT.) 

Since last writing, the situation in this city as regards the very vexing and 
perplexing commission question has assumed as many changes as an April 
day, and even now is liable to still further ones. Up to this week it has been 
an illustration of that beautiful poem, ‘‘ All quiet along the Potomac,” but 
for the last six days it has literally been ‘* Hell upon the Wabash and all 
along the shore.” There have been meetings and meetings in back offices 
and on the street, and here and there would be seen little knots of men talk- 
ing earnestly and ofttimes excitedly, and many pleasantries and unpleasantries 
have been exchanged. The president of one of the local companies extended 
(on account of a misunderstanding) certain privileges to a prominent agent, 
but finding himself mistaken, withdrew the privileges. Old friendships were 
shaken and much bad blood resulted, although none was spilt. For a time it 
looked as ifa tragedy was impending, but the end of it all turned out such a 
roaring farce that everybody is now laughing. Those agents who represented 
Union companies, forced to the position by the reduction of commissions, 
endeavored to pass a board rule restricting brokerage commissions to twenty 
and ten per cent as per Union rules. It was not through choice but from stern 
necessity, and they asked assistance from their more fortunate brethren who 
had non-union companies, and from the local companies as well. This was 
not readily accorded, and the consequence was a meeting of the former mem- 
bers of the association, where enough votes were pledged to carry the measure 
and make it a board rule. A special meeting of the Underwriters Association 
was called for Tuesday, the 22d, and a resolution offered as follows : 

Resolved, That the commission paid by members of this association to any 
one legally authorized to receive said commission on property located within 
the jurisdiction of said association, shall not exceed twenty per cent on 
churches, school houses, public buildings, dwellings, buildings occupied 
exclusively as dwellings above the first floor, private stables and the contents 
of all the buildings named, and ten per cent on all other classes of risks. 

An effort was made to vote by ballot, but after considerable effort the ayes 
and noes were called for and the result was an astonishing one to the faithful. 
The measure was lost by an overwhelming majority, twenty-five to sixteen. 
Twenty-eight members had been pledged to support the measure and only 
sixteen responded, or rather only fifteen, as one had withdrawn from the 
agreement. 

It has been said that if the secret ballot had prevailed the vote would have 
stood thirty-five to six, an open ballot giving the supporters of the measure at 
least ten more votes. Let us hope that this state of affairs is not so. By 
some strange coincidence the official returns of premiums written in the city 
was published on the 22d, and a comparison of figures showed a rather queer 
The minority members did eighty-four per cent of the busi- 


state of things. 
To a careful observer 


ness and the majority number but sixteen per cent. 
this looked as if there was something wrong either with the board or with the 
system of voting, and yet there seemed no help for it. The measure seemed 
hopelessly lost, and the brokers and solicitors sang the old song ‘* we beat 
you again” and so forth, ad ibatum, ad nauseam, It turned out that the 
small fry had held a meeting and thoroughly canvassed the street with the 
result that they came to the meeting ‘‘loaded for bear” and bagged the 
game. They had the most votes. While the other side were wondering 
‘‘ where they were at” and trying to devise seme means of redress, the vic- 
tors, in order to make their assurance doubly sure, held another secret session 
and decided to call still another meeting of the board and everlastingly wipe 
out their foes and dispose of the question once and for all time. 

Right here it occurs to the writer that when asmall boy he read some blood 
curdling stories of the bushrangers in Australia, and some very wonderful 
tales were told of an instrument or weapon called a boomerang. It some- 
times on its return to the sender or thrower laid him out ; in fact it was very 
likely to do so unless thrown by an expert. The victors of May 22d themselves 
called a meeting for this day, and at the start offered a motion to reconsider 
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the vote of the previous meeting. They might have known from the alacrity 
with which their motion was adopted, and by almost a unanimous vote, that 
there was something brewing ; in fact, it went through with such a whirl that 
the original mover lost sight of the fact entirely, and a long time afterward 
asked that his motion be acted upon. Evidently the much looked for 
experienced parliamentarian had got lost in the shuffle. Then came the effort 
to smother the matter in a secret ballot, but, as before, this was lost and the 
ayes and noes called. The vanquished of Tuesday had learned the advan- 
tage of organization from their enemies, and showed that they had learned 
their lesson well, for, much to the disgust, almost panic, of the callers of the 
meeting, the measure formerly lost was carried by a vote of twenty-five to 
twenty. In fact, the whole thing was so ludicrous that everybody laughed, 
even the vanquished, and goodfellowship began to prevail. It seems that the 
change of votes was caused mainly by a better understanding of the situation, 
as several of the more peaceable members voted against the measure on Tues- 
day under the impression that to carry it meant a disruption of the board. 
They found out later, that to defeat it was the only sure way to cause a dis- 
ruption, as the Union companies would at once withdraw all support in way 
of expenses, and there would be only one end to that action. Those who 
were most bitter in their opposition to the resolution have announced their 
intention to abide by the action of the meeting; but, on the quiet, look out for 
trouble in the near future. Will write you more. ANON, 
CINCINNATI, O., May 25. 





IOWA. 
[From Our Own CoRRESPONDENT.] 

The annual report of Auditor McCarthy will not make a very good show- 
ing for the fire insurance companies doing business in Iowa. It was not good 
last year, but this year it will be something awful. Compared with last year 
the figures are as follows: 

















1892. 1893. 
Towa Companies. 
NE IN i. di dbs onc cidkntenkessangn $87,893,817 $08,101,472 
Premiums received.........+.+++.+sseeeeeeeee 1,917,948 2,078,624 
Losses paid............ssseeeeseceeeeeeeceees 754,939 797,333 
SI bes vei weda vdnnetsasensionen 727,545 860,511 
Foreign Companies. 
RNGS CIES 4650 00660060000 s00~neeesss 165,339,645 156,799,190 
IL, ic ciceusavesduessincseecen 2,351,350 2,236,929 
Losses paid..........sscceseescceccesescecees 979,372 1,404,555 
SE I ntictticnsensscensensccasaias 970,929 1,447,030 
Farmers Mutuals. 
NN co iekepencesekeeern aeanlduaebe 32,220,644 
SE Sc dtckbaseinsinbssrentedienderel | avanseugee 179,130 
Sy SNe SET B, BOOB i cansdcessnesssasetns eeccccccece 125,749,630 








Governor Jackson vetoed the bill to regulate the fraternal benefit associa- 
tions on the ground of its uncertainty and because it contained a clause that 
made the insurance void if the beneficiary or any person for him, by any 
understanding with the insured, paid any dues or assessments for the insured, 
The bill was uncertain, in that the place where it should have specified the 
number of members required to come within the act, was left blank, and there 
is no authority tor the Auditor of State to say what the number shall*be. 

The anti-coinsurance law is now in effect. No positive action has yet been 
taken by the insurance companies, but it will no doubt result in an increase 
of rates soon on certain large risks. 

Mrs. Anna Cook, whose husband, Harmon Cook, a leading Prohibitionist 
‘* reformer,” deserted her and her children, is now soliciting life insurance 
for the Equitable of New York. 

H. H. Lantz, one of the best known and most successful fire insurance 
men in the city, has retired from the firm of Ryman, Lantz & Howell, with 
which he has been associated for five years, and has purchased the agency of 
Duncan & Abbett. The other firm that took this agency a short time ago 
tailed to carry out its contract. Mr. Lantz will have Captain Abbett with 
him in the new business, and it will be H. H. Lantz & Co. This is one of 
the leading three agencies in the city. 

The Supreme Court decided two cases against insurance companies this 
week, The first one was that of Catherine Lodge vs. The Capital Insurance 
Company of Des Moines, It came up on an appeal from Johnson county 
district court, and was an action to recover cn a policy on a dwelling house. 
The company’s principal defense was that the property had been encumbered 
by a judgment having been placed upon it, growing out of a liquor injunc- 
tion, for attorneys’ fees and costs, The court, holds that this was not an 










































































encumbrance ‘‘ placed upon” the property, because it was not placed there 
by the owner of the property, and was therefore not within the inhibition of 
the clause of the policy. So the policy is good and the company must pay. 

The other decision is a very important one, as the court therein decides 
that a house may be vacated for a time and the company still be held for the 
insurance if it burns. It is the case of W. J. Worley vs: The State Insurance 
Company of Des Moines, from the Superior Court of Keokuk. The policy 
was on a tenement house, which was vacant at the time of the fire. The 
company claimed that this rendered the policy void. The court holds that as 
the policy was for three years some change of tenants must be presumed, and 
that time must be given for such changes to be made, In the case at bar 
the house burned three days after it was vacated and during the time it was 
being cleaned and repaired for the next tenant. The appeal of the company 
is sustained on the point that the action was begun prematurely, or before 
ninety days had elapsed after the proof of loss had been made, so there will 
be a new trial. 

The Eastern companies have ordered a number of large policies canceled 
here on account of the anti-coinsurance law, notably electric light plant risks. 
Des Moines, IA., May 24. F. W. B. 





MINNESOTA. 
[From Our Own CoRRESPONDENT. ] 

K. Kneutson, who has been actively pushing the organization of the ‘‘ Citi- 
zens Fire Association” throughout Minnesota, has sued the editors of The 
Martin County Sentinel for $5000 damages for libel. The editors are charged 
with calling the plaintiff a fraud and humbug and warning the public against 
having anything to do with his association. 

Maaley D. Rowley, one of the oldest and best known insurance men in the 
Northwest, died suddenly at his residence in Minneapolis May 18. He was 
seized with a spasm soon after supper and died within a few minutes. Dur- 
ing the afternoon he had been somewhat indisposed, but nothing serious was 
suspected. Mr. Rowley was with the New York Mutual Life Insurance 
Company and was sixty-one years old. 

The Railway Mens Endowment Accident Association has been organized 
at Montevideo, Minn., which is getting to be quite a headquarters for mutual 
insurance concerns. 

The Minnesota Editorial Association, composed of publishers of papers in 
the smaller towns, has started a movement looking toward organizing a 
mutual fire company to insure printing outfits. C., R. Sheppard of Bird 
Island, Minn., is chairman of the committee in charge of the movement. 

The Retail Lumbermens Insurance Association has written $498,000 insur- 
ance since March 1, according to Secretary W. G. Hollis, Lumber Exchange. 

C. P. Preston, formerly in the insurance department of the Minnesota 
Loan and Trust Company, has become associated with Moore Bros. in the 
fire insurance business. The firm is Moore Bros. & Preston. They represent 
the Lumbermans of Philadelphia, Michigan Fire and Marine of Detroit, 
Mich., Newark Fire of Newark, N. J., New Hampshire Fire of Manchester, 
N. H., Northern Assurance of London, England, and Prussian National of 
Stettin, Germany. 

Suit has been begun against the Federal Life Assurance Company of 
Ontario to recover on a $10,000 policy on the life of Capt. H. W. Holmes. 
There was $86,000 insurance in all, and $46,000 has been paid. The above 
suit is the fourth that has been commenced, Other defendants are the 
Imperial Life Insurance Company, Massachusetts Benefit Association and 
Northwestern Masonic Aid Association. 

Charles J. Hedwall has been made State agent for the Grand Rapids Fire 
Insurance Company, recently admitted to do business in Minnesota. 

The Alliance Fire Insurance Company has removed its headquarters to 


Minneapolis. 
Fred Swift has sold his fire insurance business in St. Paul to B. F, Knauft. 
MINNEAPOLIS, MINN., May 25. | A me oe 





WESTERN NEW YORK. 

[From Our Own CORRESPONDENT. | 
The advisory committee of the State Board of Fire Underwriters met in 
Rochester last week to inspect the surveys and proposed ratings to be adopted 
under the mercantile schedule which will shortly go into effect in that city. 
The advisory committee consists of E. F. Beddall of the Royal, George L. 
Chase of the Hartford, John W. Murray of the German-American and George 
W.. Babb of the Northern. In addition to these gentlemen, there was a large 
delegation present from the State association, together with the district com- 
mittee of the local board. The surveys for the new ratings have been made 
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by Herbert Wilmerding, who has been engaged on the work with a corps of 
surveyors since July 1 of last year. As his labors are nearing completion, the 
advisory committee desired to meet and look over the work preparatory to 
having the new rates promulgated. 

At their suggestion, the members of the local board met with them and the 
criticism and approval of the local board was asked for regarding the pro- 
posed new rates. It is also understood that the hearty co-operation of the 
local board is to be secured before the new rates are put into operation, and 
as the result of this co-operation with the advisory committee, harmonious 
and satisfactory results are expected from the new schedule. 

In anticipation of the great addition to the water supply from the connec- 
tion with Hemlock lake, the city of Rochester is about to let a contract for 
twenty and twenty-four inch mains to be laid throughout the city, in place of 
the four and six inch mains now in use. This change will be made at a con- 
siderable expense, but it will increase in a great degree the supply of water 
available in case of fire and will put the city under an admirable system of 
fire protection. 

B, F. Stevens, one of the oldest insurance men and adjusters in Syracuse, 
died recently in that city. 

L. Loehr has succeeded to the business of Gustavus Sniper & Co., Syracuse, 
Gen. Sniper died very suddenly from heart failure, several weeks ago. 

The Farmers and the Broadway insurance companies are no longer repre- 
sented in the office of Milton Clark & Co., at Syracuse. 

The city of Elmira is considering the advisability of purchasing the water- 
works system, and if this is done, it is likely that several improvements will 
be made in the facilities for the water supply increased, 

The various Lloyds are picking up some of the best business risks in 
Elmira through their representative, Arthur Post, late of the firm of McDowell 
& Post. 

The 4tna Fire Insurance Company of Hartford transfers its agency to 
the office of Worthington & Sill, Board of Trade building, on June 1. The 
company is now represented here by J.N. & F. I. Dorr, who expect to retire per- 
manently from the fire business as soon as the change has been made. The 
“Etna has been represented here by the Dorr family for nearly forty years, by 
father and then son, and through their active and able management the company 
has succeeded in getting on its books a large volume of desirable and profita- 
ble business. The pleasantest relations exist between all the parties con- 
cerned in the change, and the Atna, while losing faithful and capable mana- 
gers, gains active and desirable representatives in its new connections. 
BuFFALOo, N. Y., May 23. GULLIVER. 





COLORADO. 
; [From Our Own CoRRESPONDENT. | 

The arrival of the supervisory committee of the Colorado, Wyoming and 
New Mexico underwriters in the city this week started the local papers to 
talking of tne fire department and the rates in force. Owing to the political 
standing of the fire board, many misguided statements were made. The com- 
mittee, consisting of E. L. Allen, C. Witkowsky, Eugene Cary, A. J. Hard- 
ing, P, J. Heywood, J. S. Belden of Chicago and Hugh Craig, W. J. Dutton 
and Geo. D, Dorman of San Francisco, are here upon matters relating to the 
affairs of the compact and not to consider the fire protection of Denver or its 
rates; but what they will determine upon will not be made known at this 
time. 

The troubles of Governor Waite and the fire and police board of Denver are 
matters of history, but the continual agitation of the matter has brought the 
fire department into ill repute—and unjustly. Recently a committee of local 
insurance men called upon the board, and asked that more hose be purchased 
to place the Denver fire department upon an equal footing with other cities of 
the sameclass. The department has now 9500 feet. of hose, none of which the 
chief is willing to have tested. The water tower has been put aside, for the 
reason that the hose is not strong enough for its use. The insurance men 
think the city should have on hand 22,000 feet of hose for emergencies. With 


‘this the fire department will be in good shape. 


The Denver Board of Fire Underwriters has elected the following officers 
for the ensuing year: Chas, F, Wilson, president ; A. M. Smiley, vice-presi- 
dent ; G. C, McCartney, secretary. 

The rate upon the paper mills will be reduced prior to the placing of a line 
of $400,000, The new additions have been completed, and the entire plant 
placed is most admirable shape to protect the property from fire. The works 
are supplied with the Grinnell sprinklers, while the water supply is in perfect 
order. One hundred and six driven wells, with duplex pumps, having a 
capacity of 10,000,000 gallons a day, afford all the water pressure necessary. 

One local paper, while agreeing that the hose supply is insufficient, has 
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printed the statement of the Insurance Commissioner as to the business done 
by the fire insurance companies in Colorado last year, and shows by this that 
the companies as a whole made good money out of the State, and should not 
thik of raising rates, It further declared that it is unjust to hold Denver 
rates up im order to protect the risks written in towns not having such good a 
fire protection. 

The death of Anthony Sweeney, almost the oldest local underwriter in Den- 
ver, did not result in the disintegration of his great business. All twelve of 
the companies in his agency decided to remain together under the management 
of |. H. P. Voorhees. The firm title is Moffat, Sweeney & Higginson, com- 
prising the president of the First National bank, who was a great friend of 
Mr. Sweeney, Mrs. Anthony Sweeney and Miss Ella Higginson, who has 
been a valuable secretary to Mr. Sweeney for several years. 

The Orient has transferred from the agency of James Williams to Bartels, 
Brothers & Bishop. 

‘The State Insurance Commissioner has this year issued more agent’s certifi- 
cates than in any previous year. This increase is due to a recent arrest of a 
Chicago adjuster for doing business without a license in the State, and stirred 
up ihe managers to the fact that they must comply with the State laws. 

‘T. T. Frith, an insurance man of years’ experience, recently left the office 
of D. C. Packard, where he had been under contract, and opened out in swell! 
offices in the Mack block as the sole representative of the Palatine. This one 
company will give him about all the business he can attend to. 

The life men are all working for business, and are content with what they 
can dig up. The fickle, improvident special is no longer tolerated, and the 
agents are giving their time to personal canvassing instead of attempting to 
keep a lot of specials out of the county jail. O. E. Guenther, one of these 
fast specials, this week was sent up to the penitentiary for a year from this 
city for pocketing a collection, He owes nearly every life agency in the city 
on the same basis. 

The Denver Association of Life Underwriters, at their last monthly meet- 
ing decided to make a bid for the next national meeting of the life men. The 
delegates selected to attend the meeting are Oliver Williams of the North- 
western, J. L. Sternes of the Mutual Life, G. A. Newkirk of the Newark 
Mutual, J. P. Cullom of the Union Central and J. F. McFarland of the 
Michigan. Cc. ah. 3. 
DENVER, COL., May 24. 





NEW ENGLAND. 
[From Our Own CORRESPONDENT. ] 

Until last week, when an incipient blaze which started under the grand 
stand of the South End baseball grounds was allowed to spread over several 
acres in a rather sparsely settled district and consume 160 dwellings, the Bos- 
ton fire department was thought to have approached some degree of efficiency; 
but if, as it proved, the department could not successfully cope with a fire in 
a district where there was comparatively nothing to hinder the firemen in their 
work, how must it be in the conflagration district? This is the question that 
propertyowners in the latter section of the city are asking themselves and each 
other, and the more they meditate the more are they convinced that there ‘‘ is 
a screw loose somewhere.” So it has come to pass that prominent citizens, 
representing $75,000,000 of taxable property in the conflagration district, want 
the removal of Fire Commissioners Robert G. Fitch, George H. Innis and 
John R. Murphy ; likewise the official decapitation of Chiet Louis P. Webber, 
and a petition is to be presented to the Mayor to this end. One solution to 
the problem suggested is the doing away with all call firemen and the employ- 
ment of permanent firemen in all districts, even in the remotest sections of the 
city. Another is to do away with the three commissioners, and appoint in 
their place one competent man. 

The Standard Mutual Fire Insurance Company has received its papers from 
the Insurance Department, and is now ready to proceed. 

W. S. Denney, Portland, Me., has issued advisory rates for Cumberland 
county, 

It is reported that the business of the Northeastern Life of New Hampshire 
is to be reinsured. 

The Massachusetts Mutual Accident Association has applied for admission 
to New York. 

The city of Lynn, Mass., contemplates having a car on the electric railway 
for the purpose of transporting fire apparatus to other places when called upon 
for aid. 

The Boston water board, in its annual report, announces its intention to 
establish a special high-service in the business sections of the city for the use 
of roof hydrants, sprinklers, etc., thus saving an enormous drain on the low- 
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service mains from which the fire department draws its supply of water during 
a fire. - 

The Fidelity and Casualty proposes to establish a loss department in Boston, 
to be under the management of an adjuster. 

E. T. Heath has been appointed New York correspondent of the Colonial 
Mutual. 

The Massachusetts Insurance Department has issued papers to the Guaran- 
tors Liability Indemnity Company of Philadelphia authorizing it to transact 
steam boiler insurance business in this State, and business will be begun at 
once, The company has a full paid-up capital of $250,000, with a surplus of 
$100,000. OBrion & Russell are to be the resident’ New England managers. 

Among the visiting insurance men to Boston this week were United States 
Manager Dudley of the Manchester (Eng.) Fire Insurance Company, Presi- 
dent James A. McDonald of the Queen, and Frank Locke, general agent of 
the Atlas Insurance Company of London. 

George P. Field, of Scull & Field, in speaking of the much talked about 
‘* inefficiency” of the Boston fire department and of the criticisms of the 
commissioners, expressed it as his opinion that the underwriters of Boston are 
concerned in no way whatever in the demands for a reorganization of the fire 
department, but that the demands came wholly from propertyowners who com- 
plain of the rate charged them for insurance, based on the risk, the efficiency 
of the water supply and the fire department, the bettering of these conditions 
and: the consequent reduction of rates that underwriters are obliged to fix, 
rests wholly with propertyowners. Al] the underwriter has to do about it is 
to charge for insurance rates based on the surrounding conditions and the 
facilities for extinguishing fire. So long as the insured are satisfied with the 
ruling conditions the underwriters do not complain, but charge accordingly 
for insurance, 

The ‘‘ Big Ten” and some friends were handsomely entertained by Col. 
Thomas F, Temple, president of the Dorchester Fire Insurance Company, 
last Tuesday. A tally-ho ride around Boston’s suburbs was followed by a 
sumptuous banquet served by Col. Temple at the Dorchester Club House. 
Beside the representatives of the ten mutual companies there were present 
George P. Field of the Royal and ex-president of the Boston protective 
department ; the present president of the Boston protective department, 
James Bruerton of the German-American ; Superintendent Abbott of the 
department ; Chief of Police Eldridge and Alfred Bullard, president of the 
Boston Board of Fire Underwriters. 

The State fire marshal bill has been passed by the Senate, but in a slightly 
amended form from that which passed the House, The salary of the State 
fire marshal is fixed at $4500, and the Boston fire marshal has thirty days 
from the date of the passage of the bill in which to close up the affairs of his 
office and vacate. 

It appears from a recent analysis made by the New England Bureau of 
United Inspection, the cold lacquers used in metal works constitute an 
imminent risk on account of the naphtha used in their manufacture, the flash 
point being as low as seventy-five and even thirty-two. 

Harold Herrick has been elected vice-president of the Niagara Fire Insur- 
ance Company. ALLAN ERIc. 

Boston, MAss., May 28. 





NOTES IN THE SOUTHERN FIELD. 
[From Our Own CORRESPONDENT. ] 

G. L. Crandall, New Orleans, manager of the Home Life, also general 
agent for the Milwaukee Mechanics for the Southern States, is pushing his 
life business harder than ever this year, and is rapidly placing the Home in 
the front ranks in this territory. His fire business is also receiving full atten- 
tion, and is growing as nicely as can be desired. 

Marshall J. Smith & Co., New Orleans, general agents for the Fidelity and 
Casualty Company, are doing an exceptionally good business for that institu- 
tion this year. This firm also represents the Providence-Washington for the 
State ; also the Insurance Company of North America, Orient and Williams- 
burgh City, locally. The fire business is in an equally healthy condition, and 
everything points to a first-class year in both branches. 

Wisdom & Levy, New Orleans, general agents of the Equitable Life Assur- 
ance Society for Louisiana, did a business approximating $3,750,000 last year, 
which was a goodly increase over the year preceding, and business in 1894 is 
thus far running ahead of that of last year. The new instalment policy of 
the Equitable is proving a very popular one in this field, and Wisdom & Levy 
can be depended upon to obtain as large a business from their territory this 
year as is consistent with the good practices which they pursue in getting 
business, 

The Crescent Insurance Company of New Orleans on January 1 abandoned 
its inland marine and river business. Its impairment was reduced last year 
from $88,000 to $40,000, notwithstanding the fact that it increased its rein- 
surance reserve about $18,000, The management is hopeful of wiping out 
this impairment entirely during the present year, and from the way it has 
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started out it looks as though this would be done.. The home office building 
is being considerably improved by additions, and the future of the company 
never looked brighter than at the present time. 

The Southern [Insurance Company of New Orleans last year earned a four 
per cent semi-annual dividend, and added to its surplus. It opens the present 
year in an equally satisfactory manner. In fact, each year shows a notable 
—— in the condition of this well-managed Southern company. 

he Southern department of the Liverpool and London and Globe Insur- 
ance Company, Henry V. Ogden, resident secretary; Clarence F. Low, assist- 
ant secretary, and J. G. Pepper, deputy assistant secretary, New Orleans, 
figures its gross receipts for the past year at $850,000, Its Louisiana business 
was especially profitable, and of the six States comprising this department but 
one failed to show a profit. This State was Texas, regarding the situation in 
which Secretary Ogden says: ‘‘If the companies, respectively, do what is 
right this year the situation must necessarily be improved,” Ground for the 
handsome new building which this department is going to erect in the Cres- 
cent City will be broken on June 1, The plans contemplate a structure six 
and one-half stories in height, and to cost over $200,000, The department 
will occupy the top floor, and the remainder of the building will be utilized 
for office purposes. The location at the corner of Common and Carondelet 
streets makes this one of the most desirable sites for an office building in the 
city, and it is more than likely that the investment will net six per cent. The 
building will prove a lasting monument to the enterprise and success of the 
well-managed Southern department of one of the largest and best fire insur- 
ance companies of the world. 

The Southern Industrial Life Insurance Company of New Orleans, now 
about fifteen months old, has a debit approximating $1000, and its business 
shows a healthy increase weekly. The districts now worked by this company 
include New Orleans, Baton Rouge, Shreveport, Algiers and Lake Charles, 
About fifty men are in the service of the company, including one superintend- 
ent and eight assistants, The company succeeded in keeping its business up 
so well last year that at no time was th: re a balance shown on the books, but 
it maintained an eighty per cent advance the year round. J. Kumfit and F, 
W.C. Ruter are new assistants. The agents recently presented Superintend- 
ent J. F. Bordeaux of New Orleans with a set of office chairs as a testimonial 
of their high appreciation of him. The Southern Industrial gives evidence of 
much prosperity in the future. 

A. A. Woods & Co. of New Orleans increased their business handsomely 
last year, the receipts in the fire department being over $250,000. The pros- 
pects for a largely increased business this year are reported by Mr. Woods as 
being very bright. The companies represented are the Queen, Royal, Scottish 
Union and National of Hartford. 

The Sun Mutual Insurance Company of New Orleans has opened the pres- 
ent year auspiciously, and it looks as though the result would be even better 
than last year. It hascanceled out of North Texas, and has not yet re-entered 
Tennessee and Kentucky. Last year the company’s surplus was increased 
about $65,000, and its loss ratio was under sixty per cent. The Palatine’s 
Southern department, which, as is well known, is managed by the Sun 
Mutual’s officers, also continues to prosper. Its receipts in the first year were 
about $230,000 net, and its losses were about twenty-four per cent. The 
expense ratio for the Palatine was twenty-nine per cent, so that the profit 
made by Finley & Janvier, joint managers, can be readily figured. The out- 
loek for the present year in the Southern department of the Palatine is quite 
as encouraging as in the case of the Sun Mutual Insurance Company. 

The New Orleans Insurance Association of New Orleans earned its accus- 
tomed dividend last year, and made a neat profit generally upon the year’s 
business. The present year is opening up even more satisfactorily for this 
company than last. 

The Underwriters Inspection Bureau of New Orleans has done some excel- 
lent work recently in getting up elaborate diagrams and surveys of the Louisiana 
sugar houses. It is also progressing rapidly with the completion of its street 
ratings, and has just issued an index of the daily rate slips showing that it has 
rated over 24,000 risks located on 347 different streets. The book contains 
112 pages, Every special hazard, warehouse, cotton press and mercantile risk 
in the city has been rated. as well as every dwelling that has been exposed by 
any higher rated risk. Manager Nelson is deserving of commendation from 
all companies doing business in the Crescent city for the thorough and excel- 
lent way in which he is conducting the inspection bureau, 

The Teutonia Insurance Company of New Orleans recently entered Min- 
nesota, Michigan and Wisconsin, and is now also operating successfully in 
Louisiana, California, Washington, Colorado, Missouri, Illinois, Tennessee, 
Kentucky, Pennsylvania, New Jersey and New York. The company has 
also recently entered North Carolina with T. T. Hay & Bro, of Raleigh, as 
its agents. It business at this time is all that can be desired, 

Post & ,Bowles of New Orleans, general agents of the Mutual Life Insur- 
ance Company of New York for Louisana, enjoy the distinction of being one 
of the agencies that exceeded their quota in business last year. The business 
up to the rst of May has been so good as to warrant the prediction that the 
result for last year will be exceeded. 

Sam Henderson’s Son & Co. of New Orleans last year figured their income 
at $140,000 on fire business purely, which for a firm only three years old is a 
very satisfactory record indeed. Their losses were under fifty per cent. This 
firm is rapidly coming to the front. 

The Union Assurance Society of London has placed its Louisiana State 
agency with Ferd Marks of New Orleans, whose office now contains eleven 
first-class companies. Last year Mr. Marks had a premium income of 
$288,000 on fire business, and his loss ratio was much below the normal. He 
also represents the Manhattan Life for the State of Louisiana, Mr. Marks’ 
agency was established in 1887 and is now the largest fire office in the Cres- 
cent city in point of premium receipts. 

Lyman & Stroudback, New Orleans, agents for the Phoenix of Londen, 
have recently had their facilities increased by the addition of the Sun Insur- 








ance office, which they now represent forthe State of Louisiana. They are 
also local agents for a number of the home companies. This firm commenced 
business in August ef 1892, and its premiums are now about $75,000. Its 
prospects for obtaining another large company is very bright. Lyman & 
Streudback also make a specialty of placing surplus lines in reliable companies, 
The personnel of the firm are young men of enterprise and their success thus 
far would seem to indicate that they will shortly rank among the largest 
offices in the Crescent city. 

Janvier & Moss, New Orleans, representing the Palatine, Merchants of 
Newark, Girard of Philadelphia and Teutonia of Philadelphia, faired very 
nicely last year in business and their losses were very light. The business of 
this firm is now about $150,000 in premiums on a selected class, and its busi- 
ness is growing so rapidly that it finds the need for one or two more large 
companies to which it can guarantee a satisfactory business, both in quality 
and quantity. 

The Metropolitan Life Insurance Company in Louisiana, under Superin- 
tendent George G. McHardy of New Orleans, has been exceptionally pros- 
perous. Superintendent McHardy for the first quarter of 1894 ranked first 
out of the 149 offices of the company and has every prospect of maintaining 
that enviable position for some time to come. The business of the company 
since Mr. McHardy assumed the charge, in August, 1893, has shown a decided 
increase until now the debit is about $1500. It is Superintendent McHardy’s 
intention to increase this debit to $2000 by the first of January next ; and if 
he continues at his present rate of increase, he will exceed that sum. He 
has fifty-three agents including eight asssistants. Agents East, Bowes and 
Pratt have been made assistants recently. Superintendent McHardy does 
not lese sight of the ordinary branch either, in which line he is doing as well 
a very creditable business. 

Max Braun, New Orleans, general agent of the Provident Savings Life for 
Louisiana, on account of his growing business has been obliged to get into 
larger quarters, and has taken offices in the new building of the State National 
Bank on Common street. A suite of rooms has been especially fitted up for 
his requirements and furnished in a comfortable and attractive manner. 
Manager Braun wrote over $500,000 in new business last year and that largely 
by personal effort. He expects, with the good conditions now existing, to 
largely increase this amount in the present year. 

W. L. T. Rogerson of New Orleans, superintendent of the Life Insurance 
Company of Virginia, continues to maintain a high percentage in collections, 
and his business is in a very healthy condition. His lapses are very low and 
the debit is increasing nicely all the time. The company has taken occasion 
to compliment Superintendent Rogerson upon the excellent condition of his 
business, and it can rest assured that he will maintain the high reputation and 
popularity of the pioneer industrial company in Louisiana and give it as much 
business as careful methods will warrant. 

The Merchants Insurance Company of New Orleans for the ten months of 
1893, March to December, made a gross profit of $42,000, and a net profit of 
about $30,000 after paying a six and one-half per cent dividend ; the assets 
increased about $34,000 and the company starts the new year with most 
encouraging prospects, Prior to March, 1893, the Merchants Insurance Com- 
pany was styled the ‘* Merchants Mutual,” and the record above given is for 
the time Paul Capdevil!e has occupied the presidency of the company, which 
record speaks sufficiently well for his good management of that institution. 

S. O. Cotton & Bro., Houston, Tex., general agents for the St. Paul Fire 
and Marine for the State of Texas, also local agents for twelve prominent com- 
panies, did a nicely increased business last year and continue to be the largest 
local office in Houston. 

Harvey T. D. Wilson, Houston, Tex., representing the Farragut, Alle- 
mania, Concordia of Milwankee, Employers Liability, Oakland Home and 
New York Plate Glass, is a new office which has made an auspicious com- 
mencement, George Hartwell is manager of the insurance branch, Mr. Wilson 
giving his attention to finance, which is an equally important feature of the 
business of this office. The business is of such volume that Mr. Wilson can 
accommodate even more companies than he now has. He controls a large 
cotton and railroad business and his prominent connections and standing at 
home would seem to indicate that he will shortly have one of the leading 
insurance offices in Texas. 

Colonel R. B. Parrott, Waco, Tex., State agent for the Provident Savings 
Life, is prominently identified with the Waco Cotton Palace, which will be 
opened October 16. To quote Colonel Parrott: ‘‘ This palace will be an 
object lesson to the South ; its object is to transplant factories in Texas, and 
I believe 200 or 300 new cotton mills will be the result of holding this expo- 
sition, as Texas is the place and Waco the point. The State now produces 
one-fourth of the cotton of the United States, and the establishment of cotton 
mills as an investment will, I think, net from ten to twenty-five per cent.” 
The business of the Provident Savings Life in Texas last year was over 
$4,000,000, and during the five years that Colonel Parrott has been with the 
company, of the net increase of insurance in force, forty per cent has been 
placed by his agency. He has now about $5,000,000 in force in his State and 
with about fifteen specials and locals at all prominent points, there is a bright 
prospect this year of Colonel Parrott’s making his best record. There is no 
one in Texas who does not know him, and he has succeeded in making the 
Provident Savings Life equally well known. 

Charles L. Dexter & Co., Dallas, Tex., representing the Fire Association, 
Queen, Caledonian, Continental, Delaware, Phoenix of London, Hamburg- 
Bremen, Western of Toronto, Norwich Union, Georgia Home, London and 
Lancashire, and Scottish Union and National, is the oldest and largest local 
officein Dallas. It was established in 1876 and does a fire business exclusively. 
Mr. Dexter is desirous of cultivating Eastern acquaintance for surplus lines. 
He is highly recommended at home and will no doubt soon form some desir- 
able Eastern connections. 

Hunter A. Craycroft, Dallas, general agent of the Mutual Benefit Life for 
Texas, did a clever business last year despite the depression that pervaded 
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Texas, and he has set his figures this year at $2,000,000. Mr. Craycroft is 
surrounding himself with some of the best talent in the State, and everything 
points to his realizing his best expectations, 

[. Reinhardt & Son of Dallas, general agents of the Fidelity and Casualty 
Company, in the first week they had the new combination policy, wrote 
twenty per cent of the business written in the entire field, ‘Their premiums 
last year on individual accident business were $51,000. They also represent 
the Washington Life for Texas and expect to do a business for that company 
this year of $1,000,000, They also conduct a large and successful lecal fire 
business. 

The Dallas local board was recently reorganized, all companies being rep- 
resented, Sidney Reinhardt is president, and L. M. Higgins, secretary ; the 
board has two surveyors. 

The Mutual Life in Arkansas last year issued $1,992,807 worth of new 
business, and had in force in that State on January 1, 1894, $8,213,407. It 
made a clear gain of $424 405, and George Tilles, Little Rock, general agent 
for the State, is to be credited for this good work. Mr. Tilles is an indefati- 
gable worker and has become so well known throughout his territory that 
there is scarcely any one in Arkansas who has not heard of him and his com- 
pany. ‘* Talk with Tilles” is the catching sign that adorns the office of this 
successful agent of the Mutual, | T. BE. P. 
DALLAS, TEX., May 24. 








COMMUNICATIONS. 


Secretary of the South-Eastern Tariff Association. 
[To THE Epiror oF THE SPECTATOR.] 

In a recent issue of one of the insurance journals we noticed the name of 
C, C. Fleming of Atlanta given as the probable successor to Mr. Tupper in 
the secretaryship of the South-Eastern Tariff Association. No other name 
has, so far as we know, been presented for the vacancy, but we venture to 
suggest that of L. R. Warren, the present efficient and valuable special agent 
of the Phoenix of London in this territory. There is no reason why Atlanta 
should have all the good things connected with the association ; certainly not, 
when the services of so efficient and valuable a man as Mr. Warren may be had. 

We are not aware that Mr. Warren would accept this position, and are not 
authorized by him to offer this suggestion, but no more careful and painstak- 
ing or efficient man could be had for this office. Mr. Warren’s acquaintance 
with the requirements of the business is as large and varied as that of any man 
in the field, and 1f his services can be secured, we are sure that the affairs of 
the association will be administered to the satisfaction of all concerned. We 
will be glad, therefore, if you will mention the name of Mr. Warren in con- 
nection with this office, to be filled at the next meeting of the association. 
Yours truly, J. B. Moore ’& Co, 
RICHMOND, VA., May 22. 





Rebates on Sprinkled Risks. 
[To THE EpIToR OF THE SPECTATOR. ] 

Since the burning of the American Glucose Works at Buffalo, much com- 
ment and criticism has been passed upon the premises as a risk, lines written, 
and the different class of companies found upon the risks have been referred 
to in a very uncomplimentary way. All criticisms point to the presumable 
fact that the companies should have known better, that the risk was a bad one 
and was tabooed, etc., by the companies having opportunity of knowing what 
it was, 

It is, of course, a very easy matter to criticise after the fire, and it is alsoa 
fact that the refinery proper had been considered formerly an undesirable 
hazard. If the fire had occurred during the time or period when operated as 
a refinery and before the modern equipments were introduced, much of the 
present comment would have been proper, but as occupied and equipped at 
the time of the fire, a brief description may serve to show the fallacy of much 
of the current unfavorable comment. 

The building had not been used as a sugar refinery during the past four 
years ; the machinery for such uses had been removed to the new refinery 
building, which escaped the fire; the upper portion and, in fact, the entire 
plant was used as a starch works; starch runs and grinding wet constituted 
the occupancy, except the electric plant for this and other buildings on the 
premises. The building was equipped throughout with a wet-pipe automatic 
sprinkler system, tested.and approved but a few weeks prior to the fire; the 
wiring also was fully up to requirements, and beyond the fact that the build- 
ing had an excess area, the actual hazard as contemplated by the schedule 
would present a fairly passable hazard. 

The new feed mill across the street was of mill construction, sprinkled as 
above, having an occupancy hazard no greater than grinding and feed-drying 
by rotary degrees, It was burned, however, by the exposure hazard.. The 
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query comes up then as to just how and where the line should be drawn on 
the sprinkled business. It may be early yet for the sprinkler circular, stating 
wherein and why the service was not available in this case, but prior to its 
issue would it not be as well to reflect upon the subject of present competition 
and the seeming craze of making mere nominal rates on sprinkled business ? 
A three per cent rate fixed by our New York State schedule reduced to eight 
and one per cent for approved sprinkler equipment seems so thoroughly a 
misfit that any argument on that score would be time lost. The reduction in 
rate on the risk in question was scarcely in this proportion, but this is a sam- 
ple, and many exact instances can be cited wherein the reduction is fully 
equal to the above figures. The knitting mills at Amsterdam may serve to 
illustrate. Risks which would rate by the New England schedule at go to 14 
per cent are made thirty-five and forty cents, being about the one-year rates 
on dwellings by the local tariff in that city. E. A. C. 
BosTon, MAss., May 21. 





Combination Policies. 
[To THE Epiror oF THE SPECTATOR. ] 

I have read with considerable interest your quotation from The Insurance 
Advocate on page 308 of THe SPECTATOR for May 24, and being semewhat 
familiar with the history of ‘“‘ combination” policies, I take the liberty of 
offering a gentle criticism of, or amendment to, The Advocate’s remarks. 

In the first place, without entering into any discussion as te who originated 
this particular form of insurance, and for the sake of argument, allowing 
Secretary Atwood full credit for the idea, I wish to point out the very decided 
difference between the ‘‘ combination ” policy as originally issued and to-day 
issued by the Preferred and a number of other companies, and the ‘* square 
combination” placed upon the market in March last by the United States 
Mutual Accident Association. 

The ‘‘ square” originated with the United States, and a careful reading of 
the contract will show that the maximum benefits are payable on account of 
any injury or death resulting from travel whether the conveyance be injured 
or not, while under all other ‘‘ combination ” policies, with possibly ene recent 
exception, the maximum benefits are paid only in case the: injury or death is 
the result of the wrecking or disablement of the conveyance. 

A reference to The Advocate’s item shows that they have entirely left out 
these important words wrecking and disablement and say ‘‘ One secured 
$5000 cash indemnity in case of the holder being accidentally killed while 
riding in any regular passenger conveyance using steam, electricity or cable as 
the motive power.” 

The great trouble with the ordinary ‘‘ combination ” policies is that they are 
sold upon the strength of just such a statement as the above, and a man is led to 
believe that he is insured for $10,000 while traveling, the term wrecking and 
disablement being entirely overlooked, or spoken very rapidly. This may 
account for the application of the term ‘‘ fake ”’ to that form of policy. 

Our experience of the last two months has proven to our entire satisfaction 
that an exact comparison of contracts always results in a verdict for the 
** square,” 

While I have no desire to enter into any lengthy discussion of the merits or 
demerits of various companies or policies, yet I would like to see in the 
Insurance Press a clear and fair statement of the difference between the 
‘* square combination ” and other ‘** combination” policies, : 

PHILADELPHIA, PA., May 25. -." as Bo 





Credit Insurance. 
[To THE EpiToR oF THE SPECTATOR. ] 

Although credit insurance is not, as yet, so thoroughly understood as it 
will be a little later, it is coming to the front very rapidly as a necessary safe- 
guard for prudent mercantile houses to place on their outstanding accounts, 
The importance of this class of insurance has been emphasized during the 
panic of the last ten or twelve months, and although carrying with it heavy 
losses the financial crisis has done more toward bringing the business into 
prominence and proving the stability of the companies engaged in it than any- 
thing else could. 

In view of the imperfect idea people have of credit insurance, a few words 
explanatory of the system may be of interest. To begin with, the solicitor 
obtains from the intending insured a statement showing the total amount of 
his annual sales and the losses he has sustained on the same through bad debts 
for a number of years back. This statement will in most cases show a certain 
well-defined sum which the merchant must reasonably expect to lose during 
the year in the regular course of his business ; naturally this normal loss varies 
very much with the different trades, the class of customers sold to and the 
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care exercised in giving credit ; and so drawing conclusions from the experi- 
ence as shown in the statement, and ether influences such as mentioned above, 
the company makes an equitable rate of percentage on the annual sales of the 
insured for him first to stand, and what he loses in excess of that percentage 
of initial loss he collects from the company, up to the amount of his policy. 
Of course the insurance does not cover sales made regardless of the respons- 
ibility of the customer, but the latter must have a certain specified capital and 
” credit rating given him by one of the standard mercantile agencies, and the 
extent to which the policy covers the account depends upon the recommen- 
dation so given. 

The legislatures of two or three States, including New York, have recog- 
nized this business as a regular branch of insurance and have passed laws 
concerning it very similar to those governing fire insurance companies. 

New York, N. Y., May 21. H. L. BENNET. 
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INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything of 
interest in connection with industrial insurance. ] 

—J. J. Ryan, assistant for the John Hancock at Chicago, has resigned. 

—The Prudential appointed H. M. Wicker to assistant superintendent at 
Buffalo. 

—W. B. Burton has been appointed superintendent for the Prudential at 
Joliet, Ill. 

—Wnm. T. H. Lemax was appointed assistant at New Castle, Pa., for the 
Prudential. 

—R. L. Goodwin has been appointed assistant for the Prudential at 
Dubuque, Ia. 

—The Prudential appointed C, E, Worth to assistant superintendent at 
Mansfield, O. 

—S. A. Meeker was appointed assistant superintendent for the Prudential 
at Kingston, N. Y. 

—The Metropolitan promoted Agent J. Houlihan to assistant superintend- 
ent at Philadelphia. 

—F. P. Breese has been appointed assistant superintendent for the Pruden- 
tial at Binghamton. 

—The Prudential appointed J. J. Coyne of Ashland, Pa., to superintend- 
ent at Racine, Wis. 

—M. T. Purcell has been promoted by the Prudential to superintendent 
at Phillipsburgh, Pa. 

—O. E. Mitchell has been promoted by the Prudential to assistant superin- 
tendent at Cleveland. 

—The Metropolitan has opened up at Sioux City, Ia., with John M. 
Hoover as superintendent. 

—A. P. Gordon has been promoted by the Prudential to assistant superin- 
tentent at Elizabeth, N. J. 

—George S. Belsh has been appointed assistant superintendent for the Met- 
ropolitan at Honesdale, Pa. 

—Wnm. Murray has been appointed assistant superintendent for the West- 
ern and Southern at Covington. 

—C, B. Jennings was appointed assistant superintendent for the Prudential 
in the New York No. 2 district. 

—The Bloomington district has been placed under the charge of George 
Walker, superintendent at Peoria, 

—The Park City Life is represented at Brooklyn by Myron E. Golubock, 
whose offices are at 103 Broadway. 

—The Metropolitan promoted Agent W. A. Short of Atlanta to assistant 
superintendent at Nashville, Tenn. 

—J. Jakowenko has been appointed assistant superintendent for the West- 
ern and Southern, at Louisville, Ky. 

—George T. Carey, superintendent for the Metropolitan at Bloomington, 
Ill., has been transferred to Springfield, Ill. 

—L H. Hillerbrandt, agent for the Metropolitan at Utica, N.Y., has been 
promoted to assistant superintendent at Rome, N. Y. 

—The Metropolitan appointed Agent C, C. Bitner of the middle Philadel- 
phia district to assistant superintendent at Frankford, Pa. 

—H. W. Welby, assistant superintendent for the Metropolitan at Chicago, 
has been placed in charge of a district in the west end of that city. 

—The Metropolitan promoted Agents W. Moll and H. A. Lehwald of 
Bloomington to assistants and transferred them to Springfield, Il. 

—W. Hackett, superintendent for the United States at Newark, N. J., 
has resigned. He is returning to England owing to the ill-health of his wife. 

—P. C. Ferris, superintendent for the Prudential at Orange, N.J., has been 
transferred to the larger field of Boston. Several of his old assistants accom- 
/pany him. 

—The Park City Life of Bridgeport, Conn., did a little work during 1893, 
so as to get affairs in running order for the 1894 campaign, They had an 
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income last year of $2308, and at the close of the year had 201 policies in 
force insuring the sum of $176,250. 

—The Prudential advanced T. J, Broderick to assistant superintendent at 
Ashland, Pa., replacing J. J. Coyne, promoted to the superintendency of 
Racine, Wis. 

—A. L. Richards, superintendent for the Prudential at Dora, N. J., has 
been transferred to Orange. He will be succeeded by J. M. Beavers, form- 
erly assistant at Newton, N. J. 

—Plans are now in progress for the formation of a new industrial company 
to have headquarters at Toronto, If this gets under way the business will be 
well represented among the ‘* Canucks.” x 


—Sidney B. Hickox, late of Westchester, N. Y., has been appointed 
assistant superintendent at White Plains, N. Y., for Metropolitan Life Insur- 
ance Company, te succeed Walter Munroe. 


—The Metropolitan promoted Assistant John Smithers of Norristown, Pa., 
to the superintendency of Manayunk. Agents A. Green, H. Hill and Fred- 
erick Shaw have been placed as assistants under him. 


—John Moore, who was appointed superintendent for the Metropolitan at 
Pittsburgh, Pa., last January, already feels the need of larger quarters, and 
has removed to commodious offices at Fourteenth and Corsen streets. 


—In Illinois the number of industrial policies in force makes favorable 
comparison with the Eastern States. The John Hancock had at the close of 
1893, 6169 in force ; the Metropolitan, 103,680, and the Prudential, 58,787. 


—Afterfourteen years’ service here in industrial insurance, John Lewis, for- 
merly superintendent for the John Hancock, at Hartford, Conn., sailed for 
England on the 12th inst. He will return in six weeks and again take up the 
good work, 


—The Sun Life found business increasing at such a rapid rate that it 
became necessary for them to move to the Columbus building, Fourth and 
Main streets, Louisville. President Adams has executed a lease for the tenth 
floor of this building. 


—Superintendent S, S. Voshell of the John Hancock, speaking at a ban- 
quet to his agents at Boston, gave utterance to the following words, which 
are true in every particular: ‘* We want men of sincerity, faith and strong 
will, with earnestness and enthusiasm for getting at the real meaning, and 
attaining the best results. We want men who will penetrate to the core and 
who will not be satisfied with superficial ideas only. We want men with zeal 
tempered with love and compassion, for the people remember that ‘ nothing 
is denied well directed labor and nothing is to be attained without it,’” 


—The question has been raised at times as to why railroads and other cor- 
porations could not insure their employees the same as is done by the Balti- 
more and Ohioand the Pennsylvania. A writer to The Independent, speaking 
of the system in force on these roads, says: ‘‘ The men who avail themselves 
of the privilege appear to be grateful to their employers for granting it and 
remain faithful tothem.” If these people were canvassed it would be found 
that in the majority of cases they would prefer to carry their insurance else- 
where than with their employers. It is not well to mix any other business 
with insurance and it is preferable for people to be able to buy their insur- 
ance where, how and when they like, to having them forced to be insured. 
Compulsory insurance could never be a success here and the ‘‘ mild persist- 
ence’’ of the industrial agent is making it very unlikely that the system will 
be tried in many quarters. 

—The following was written by an industrial insurance man and the points 
are well worth remembering : 

“Dow st" 


Don’t think you know more about industrial insurance than the president 
till after you have been in the business at least five years; after that you will 
give this saine advice to those who came into it after you did. 

Don’t think the time will ever come when the company will not charge you 
with lapses, for it won’t; but if it should, don’t expect to get more than two 
or three times on your increase. 

Don’t think you are being robbed by the company, or if you do, don’t stay, 
or people will naturally think you enjoy the operation. 

Don’t claim that the company owes you a lot of money. They’ll pay every 
cent of it—after you are dead, and the claim papers are properly made up. 

Don’t think you could amend the rules of the company to advantage. The 
company would not long exist with no better heads than yours and mine to 
manage it. 

Don’t think there are favorites in this business, and that you cannot get 
ahead on that account. Don’t think the tailsman of success is ‘‘ pull”; it is 
** push !” 

Don’t forget that it is the balance on your book that furnishes the basis 
the company’s demands on you. They never see your books. 

Don’t think you can keep your accounts in a careless manner, and then 
hope for them to ‘‘ come out all right when they are washed,” as the old lady 
is said to have remarked when she found she had sewed the sleeve of the shirt 
she was making on the neckband, for they won’t—at least not without a good 
deal of preliminary ‘‘ soaking,” possibly in connection with some of your 
valuables. 

Don’t ‘‘ carry” people, unless your balance at bank is largely in your 
favor ; but if you do, don’t plead the baby act. 

Don’t think your assistant is more than his title implies—an assistant, and 
don’t think he is laying awake nights, wondering how your last month’s rent 
is to be paid. It is his own rent that is troubling him, when he is not con- 
sidering if it would not be well to get'a more energetic man on that debit of 

ours. 
Don’t be the “ yaller dog” under your assistant’s wagon. Insist on sitting 
on the front seat, right beside him. Don’t try to do the driving, but watch 
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him awhile, and after you have learned how, the company will furnish you 
with a wagon, 

Don’t spend half your time wondering where you can go to get some new 
business. Go there first, and then take your applications to your assistant. 

Don’t think that people are going to run after you to be insured, for they 
‘* don’t” sometimes, 

Don’t be satisfied with your record as an agent as long as there is another 
one in your district which is better, and then don’t. 

Don’t think you have got the very worst debit in the whole office ; or if 
you do, don’t tell any of the other agents, or they will think you know very 
little about theirs. 

Don’t think that all the business you transfer from your book is the very 
best that ever was written, and that all that comes to you, in the way of trans- 
fers, is only fit for the lapse sheet. 

Don’t think that you have discovered a short road to prosperity in this busi- 
ness, for that road is lined with the skeletons of men who once thought the 
same, 

Don’t forget that the people you come in contact with form their opinion 
of the company by the conduct of its representatives. 

Don’t forget that the fair name and fame of the company is in your keep- 
ing, to a great extent, and that every act of yours has its influence on it either 
for good or bad. 

Don’t forget, at any time, that you are an agent for a corporation whose 
official record is without a stain. 

Don’t forget to read these over once in awhile. 





NEWS OF THE WEEK. 


The Louisville Meeting. 

THE meeting of the Texas Fire Underwriters Association at Louisville, Ky., 
last Thursday and Friday resulted in the adoption of a scale of rates of coin- 
surance and loss contribution respectively for first, second, third and fourth 
class cities as follows: Ninety per cent coinsurance and ten per cent loss con- 
tribution ; eighty-five per cent coinsurance and fifteen per cent loss contribu- 
tion; eighty per cent coinsurance and twenty per cent loss contribution ; 
seventy-five per cent coinsurance and twenty-five per cent loss contribution. 
Commissions were limited to fifteen per cent to agents and ten per cent on 
exchange business. A by-law to this effect was adopted, to become binding 
on Juners5. The secretary will at once prepare and promulgate the new 
clauses. 





Lloyds in Illinois. 
Tue Superintendent of Insurance of Illinois, B. K. Durfee, in his annual 
report just issued, has this to say about Lloyds: 


The question of the right to do business in this State by the various and 
numerous Lloyds organizations without being amenable to the laws governing 
insurance corporations, associations or copartnerships, has received the earnest 
consideration of this Department. The records of this Department show that 
in the latter part of 1888 a number of persons associated themselves together 
under the name of the American Lloyds (Limited) of Chicago for the purpose 
of carrying on the business of fire insurance without conforming to the require- 
ments of the insurance law, and entered upon the transaction of a fire insur- 
ance business in the city of Chicago. An information in the nature of a guo 
warranto was filed in the Circuit Court of Cook county by the Attorney-Gen- 
eral—cause entitled, C. W. Pavey, Auditor of Public Accounts vs. M. T. 
Green, e¢ a/., charging the persons so associated with usurping cerporate 
powers and franchises, unlawfully assuming to be a body corporate and 
usurping a corporate name. The defendants entered a demurrer claiming 
they were exercising a natural right guaranteed by the constitutions of the 
State of Illinois and of the United States, that they had intruded into no 
ofhce nor franchise, that the law concerning fire insurance companies had no 
application to them, and that the American Lloyds (Limited) was not and did 
not purport to be a corporation. Judgment was entered against the defend- 
ants and the case appealed. The Supreme Court affirmed the judgment of 
the lower court. In the opinion the court held, among other points, the fol- 
lowing : 

eS Were we to hold that these respondents can do, without any legislative 
authority, what they here assume to do, our insurance laws ought to be 
repealed, for individuals then, by organizing in this manner, could escape 
both individual and corporate liability, beyond the amount of assets they 
might choose to place in the hands of their trustees as the basis of their 
liability. Ne public officer could investigate whether the amount is in fact 
paid in, how it is invested or how secured, and the public would thus have 
practically no protection against dishonest companies,” 

On December 4, 1893, the Supreme Court of the State of Missouri in the 
cause entitled State vs. Stone affirmed the principle that ‘‘a State has full 
powers to prescribe the conditions on which an insurance business may be 
carried on in its limits by individuals, provided it does not discriminate in 
favor of its own citizens.” 

The laws of the State of Missouri, regulating insurance companies, associa- 
tions or copartnerships, are somewhat similar to the laws of this State. 

This suit was begun upon an information based upon an affidavit made on 
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April 25, 1893, by C. P. Ellerbe, the then Superintendent of the Insurance 
Department of the State of Missouri, and said defendant was charged with 
representing as agent, parties 100 in number residing in the State of New 
York, who were conducting insurance upon the manner of the ancient Lloyds 
without procuring a license to do business in the State of Missouri. The 
defendant was arrested upon a warrant, was arraigned and pleaded not guilty, 
and upon the hearing of the evidence was fined. An appeal was taken to 
the Supreme Court. Among other points the court held : 

‘* That the State has, by virtue of its sovereign power, the right to regulate 
all trades, callings and professions, but it cannot discriminate between citizens 
of equal standard and merit.” 

‘* The State has power to regulate and control and provide penalties for the 
transgression of its regulating and controlling statutes,”’ 

‘** To allow the defendant to carry on the business of an insurance agent 
under the circumstances as developed in this case without complying with the 
law in regard to insurance would be simply licensing him and those whom he 
represents to evade the law, while companies and corporations engaged in the 
same business have complied therewith. If he and those whom he represents 
desire to engage in such business they should comply with the law, and, while 
deriving benefits from such business, bear the burdens imposed upon it by 
statute. Judgment affirmed,” 

Associations or partnerships for furnishing indemnity in the nature of insur- 
ance, but not incorporated, are known almost without exception under the 
generic name Lloyds, and whether such association or partnership can assume 
that their liability is limited to the amount of the subscription of each part- 
ner, is perhaps a mooted question. In many cases only a small per cent of 
the subscription is paid into the general fund, and the expectation is indulged 
in that no further calls will be made, but that the receipts for premiums will 
fully pay all losses, besides a profit to the association or partnership. From 
the very nature of their methods of doing business, and their denial of the right 
of the State to exercise supervision over them, there is no means of testing 
their solvency or ability to meet their future contracts—they are, in-a measure, 
acting under cover. There is no certainty that their subscribed capital is 
paid up, or if paid up that it is properly invested, as prescribed by law in rela- 
tion to corporate bodies. There is no means of knowing whether they have 
provided a reserve fund to cover their risks in force. As an illustration, a 
Lloyds insurance company of another State had declared its intention of paying 
a dividend out of supposed profits, but on the demand of one of the partners 
an investigation of its condition by an expert accountant showed that it was 
impaired about $144,000, and the dividend was passed. 

There is no test as to whether their management is on the line of business 
conservatism and honesty, or is being managed by the ** Montague Tiggs,” 
who are so busily engaged in the organization of so-called ‘‘ wildcats.” 
There is no means of knowing to a certainty whether their subscribers are 
men of ample means or the reverse. There is, in fact, no means of discrimi- 
nating between Lloyds doing business on a sound basis and Lloyds doing 
business as so-called ‘‘ wildcats,” thereby subjecting the people to imposition 
through worthless lithographs mistakenly called insurance policies. 

Owing to the claim that not being incorporated they do not come under 
the supervision of the Insurance Department and are not amenable to the 
law governing the issue of insurance policies or certificates of indemnity, they 
make it possible to place the people of this State, in a large degree, at the 
mercy of designing scoundrels, who might, and undoubtedly would, organize 
bubble companies or partnerships, and sell indemnity for less than cost, 
because they would not expect to pay losses or only to such an extent as to 
inspire a certain amount of confidence preparatory to fleecing the public on a 
large scale. 

In case of failure on the part of a Lloyds association to pay losses incurred, 
and it should become necessary for the insured to commence suit to enforce 
his claim (provided said Lloyds has not complied with the law of this State), 
it becomes necessary to sue all of the subscribers in the different States, in 
some cases one hundred or more, and being liable for varying sums; makes a 
suit perplexing and expensive, If one or more subscribers become bankrupts 
so much indemnity is lost. One Lloyds assocaition, for example, has over 260 
risks in forty-four cities of the United States, is owned by 191 subscribers 
or members of the association, who have bound themselves and their heirs to 
pay, in case of loss, $29,964,400, of which vast :um more than $7,900,000 is 
subject to one fire, and the claim is made that on account of great respect- 
ability and financial standing, their promise of indemnity is perfectly secure ; 
and all this in face of the fact that the ‘‘ sands of time” are strewed with the 
wrecks of Lloyds associations. That there are some of these associations that 
are doing a safe, conservative business, is not denied, Let them come out in 
the open, submit their statements and comply with the law. Let the wheat 
be separated from the tares. 





The Handy Guide to Premium Rates, Applications and Policies. 
THE third edition of THE SpEcTATOR’s ‘‘ Handy Guide to Premium Rates 
and Applications for Policies in American Life Insurance Companies” is a 
very great improvement over the previous editions of the same work. Indeed, 
it may be said to leave very little to be desired in the particulars it strives to 
cover. It is a book of nearly 400 pages, and yet, bound in flexible leather, 
is not inconvenient to carry in the pocket. Its line of policy forms is much 
more full than it has been before, as are also its rates for insurance and its 
tables of surrender values. We should have left out of the book, if we had 
been publishing it ourselves, the dividend illustrations and results of tontine 
and other policies, which are always misleading, and yet which we all of us 
look at and hope for, No agent can afford to travel around about his business 
without a copy of this book in his pocket.—/nsurance Journal, Hartford. 
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Life Insurance by States. 






















































































































































* Including industrial business. 





| 
| 
Insurance | Premiums | Losses | Amount of 

Name or Company. Written. | Received. | Paid —— 

NorTH DAKOTA ~ $ x $ 
GI Ke oceedsescesscccnes 206,700 11,342 | 3,000 | 1,425,688 
Commercial Alliance ...........| 25,000 A et re ee 
Equitable, New York........... 226,690 39,130 | 8,000 1,843,190 
Germania...... Per bgeneren Kes 105,300 12,024 | 258 332,032 
2 eee 42,000 1,24 ane ee 34.500 
Life Insurance Clearing Co..... 39,500 et ers 8,000 
Mutual, New York ............. 154,477 63,92 12,245 1,983,217 
PEMINR) BONEN... 6c ccccccccss 59,319 8 184,102 
IR arsineieivesed cesesee 57,000 Seer °° haces 79,400 
ott rr 258,000 37,142 | 10,322 803,660 
Northwestern Mutual........... 376,705 80,747 14,500 | 2,532,405 
DE iitetsrcevecceees| ‘esreve OE eee 16,347 
sib ecuaomsiecch  .<aieses . oe 28,500 
[eee 134,250 4,607 | 6,198 184,250 
RE ccs eins cic ceswxane | 26,500 SO]  ssesec 117,145 

MR aia ri Wticnrdsceeete's | 1,731,441 263,56 54.523 | 9,572,436 
| | 
| ' 

SouTtH DakoTA. $ | $ “4 
eee 134,390 4,4 3,346 149,510 
Commercial Alliance............ 66,500 Eh Ee 31,000 
Equitable, New York........... 331,332 22,8 3,500 | 1,170,506 
Equitable of Iowa.............. 35,000 eS ree 170,500 
DP cdistncestuewarecetid| §  vesistege 2,972 | II, ITI 86,955 
a ee cee 04 685 2,263 | HOGG} .icesaaee 
CS eee II1,815 16,047 | 1,000 381,609 
Life Insurance Clearing Co.... 25,500 fac aialete 8,000 
Massachusetts Mutual.......... 6,500 1,327 | 2,000 90,968 
Mutual, New York............. 297,977 48,583 | 7,102 | 1,534,052 
PEI Fotis 6o5s scccssaredcn 102,000 aoe 79,510 
on ee 56,388 OOO 1  cesiests 277,112 
eS Se 848,500 71,507 | 24,500 | 2,844,098 
Serer 936,357 | III,502 | 73,500 | 3,798,334 
Eee 52,000 | Ee re 41,000 
BE ios bac cavciicwecenees 5,000 | |? ae 26,000 
es ES ee ae 132,451 3 eee 298,351 
PEE eee oe:5- se pene ene: 177,500 ot ree 282,656 

bear newdwieniaclocthrins 3,403,895 311,294 | 127,059 | 11,270,161 
SUMMARY. 
a | 
" Amount of 
STATES REPORTED Insurance Premiums | Losses 2 
To Date. Written, Received. | Paid. ee 
| ; 
$ $ $ $ 

PDAs 6:6 ci decvercves 7,189,411 g09, 869 | 415,047 32,439,299 
pre Tee 4,966,853 564,628 | 194,677 18,270,134 
CID associ oeeteesis 24,431,514 4,255,154 t 2,093,826 | 112,225,678 
EGcccnstteyesas!  selionene | — Sxsiedece nepasess conwrbeed 
CII Koss crsesceses 14,431,726 1,555,683 432,763 49,281,241 
Conneticut *....5..+... 22,707,324 | 3,216,896 | 2,022,782 91,159,052 
ENG oder eccetess 12,620,512 | 510,713 | SUGBIO Ls taasees 
PEE rvydiewteveses| * Mammwonde 511,856 95,092 6,183,067 
CE cddicadccosadns|! Apuisetaes 1,927,168 | a ae 
SEE eovinneewsnseve 92,520,513 10,117,741 | 4,042,167 322,298,851 
EE avadisipiervoads ane ere 3,325,416 | ee ee eee 
ia6tsdtacineeeess 25,017,785 2,431,209 726,788 89,465,133 
EE oo wh vs pndeeane 10,393,638 1,355,998 474,417 46,008,626 
Mentucky”.. ...ccsccwes 26,346,492 2,571,743 1,230,235 99,028, 313 
SN bNikesedess0 aes 22,595,403 1,392,565 | 970, 350 41,154,973 
Maryland ®... .....0.0- 22,684,792 3,118,034 | 1,467,688 96,256,979 
Massachusetts.......--- 39,287,106 II,194,224 ES ae 
Michigan *.........c0e | 29,085,249 4,033,722 | 1,249,993 | 119,941,569 
Oe OE. 27,990,922 2,502,892 | 686,271 87,255,200 
NE bie. ede ncinewis | 50,475,615 5,013,778 2,276,853 | 163,679,096 
Pec ccatccocesnes 4,455,040 393,913 81,634 13,265,202 
Nebraska* ..... ea eit 14,091,348 1,342,142 323,018 47,836, 332 
dsdeeedsa cess’ 831,455 69,363 2,523 2,254,265 
New Hampshire *...... 4,865,293 832,659 342,798 24,970,457 
New Jersey *........... 59,659,246 7,147,322 | 2,979,182 | 202,714,534 
New Mexico.......... 1,364,167 211,138 | 66,5 6,909,736 
New Work ©... 62. ...000 201,166,160 29 445,140 | 13,583,896 | 827,962,229 
North Carolina......... 11,959,939 841,224 | 2 rere 
ECTS EE Al ee re eee es mre Meee 
CN ak sc cceccedvccuces 51,660,326 9 234,433 3,748,521 281,273,251 
CNG. 6.650 0 tc 05.00% 700,700 17,946 II.g00 1,141,258 
Oregon ....--cccccccee 2,680,459 176,176 52,229 6,549,895 
Pennsylvania*..... .... 150,934,088 19,613,935 | 7,947,218 | 573,106,252 
Rhode Island *......... 10,907,404 1,469,711 | 728,233 43.571,244 
South Carolina......... 8,989,440 821,424 | 329,544 28,572,185 
South Dakota.......... 3,403,895 311,204 127,059 11,270, 161 
DT hob 0 ersses 450% 21,092,681 2,110,236 643,396 67,082,878 
is dévir s994:56 59 3,959,617 803,114 328,820 23,895,703 
OOO _ ers | 15,505,046 1,883,461 | 973.532 | 55,999,258 
West Virginia*........ 3,538,953 576 521 5 A ee 
Wisconsin *.........0-- 15,730,194 2,887,249 | 1,004,584 90,556,034 
Wyoming. .......0.-0- 1,047,047 117,252 11,054 4,822,387 





t Includes endowments paid. 
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Life Insurance in Canada in 1893. 





Canadian Companies. 


Canada Life (Canadian business)| 


Confederation 


Dominion Life...... erie Goins e 
Dominion Safety Fund.......... 


Federal 


London Life.. ; 


Manufacturers (Canadian bus.). 
General ... 
Industrial. . | 


North American.. 
(Canadian bus.) 
Ontario Mutual........ - 
Sun (Canadian business).. 


Ra Norcia ietolaens aitene-wiss 


Temperance and General....... 


British Companies. 


DeHHOR TEWIGING 6. oi. 2 ccc cesscees 
Commercial Union............. 
STINE cui baesintwesees 9¥>'< 
Life Association of Scotland*. .. 
Liverpool & London & Globe... 
London and Lancashire........ 
London Assurance*............ 
a reer 
NN snide tes ttcea da cence 
ree ree 
Scottish Amicable*............. 
Scottish Provident*............ 


Se 


Sec LS eA RES 


WES ona wtawscnae adenevs st 
American Companies. 
PE PU odedcsedsae oesnesiee 
Connecticut Mutual*.......... 
rrr ee ee 
eam ee 

: Genera 
Metropolitan.... } ia, 
ee re ne ee anal 
Naticnal Life of U. S.*......... 
Rr ree 
PIGETONET 9. oc ccc cccccnces 


Provident Savings.............. 
. RIERA SSR paper ae eee 
eee 


RFU io as cecscesuconicwal 


RR ee een owe 


Grand totals ........ 


| 





[ Thursday 
























































| Amount of Net Amount | N 
Policies Premiums | of Policies A tala 
| New and for Year. Become . ae 
| Taken Up. Clie }" TO- 
$ $ $ $ 
4,044,200 | 1,694,356 730,480 | 59,085,415 
3,768,823 | 796,505 271,771 | 24,288,690 
532,250 | 38,296 2,000 1,473,937 
61,000 32,886 21,000 1,549,000 
1,997,633 286,377 108,291 | 9,995,835 
1,760,800 50,422 | 1,000 2,131,500 
186,250 | 39,433 14,530 | 1,494,409 
890,550 | 79,419 | T4,108 | 1,723,064 
2,133,909 247,698 | rears 8,124,022 
2,520,302 | 66, 37 [2,540,713 
aaa heen | 399,439 1,030 14,788 
2,780,250 | 512,518 125,882 | 17,683,029 
5,493,109 871,165 226,837 | 22,182,850 
1,755,000 | 116,494 | 20,000 |. 5,196,620 
27,930,196 | 5,156,008 | 1,645,607 |167,483,872 
| | 
| 
554,433 | 215,572 50,237 | 5,896,858 
21,000 | 18,537 10,958 593,504 
oo 8,518 42,773 353,935 
oie tpg adaee 45,552 41,422 1,816,643 
4,009 8,177 9,193 263,293 
823.000 213,108 136,310 | 6,821,401 
ome ee SOG {| cesevene | 21,769 
4,621 | 36,291 | 76,254 | 1,414,744 
pena 8,340 4,673 265,847 
Heabaees | 22,772 23,278 934,947 
as 6,618 864 306,420 
Mires 2,411 16,466 163,664 
1,459,000 439,285 216,362 | 14,064,048 
1,801 15,677 8,247 655,506 
2,957,855 | 1,041,428 637,047 | 33,572,699 
623,513 | 608,576 539,304 | 16,608,155 
er 46,006 67,531 2,028,163 
2,972,025 750,818 246,923 | 20,947,848 
87,800 a See 616,995 
6,624 | 1,000 | 144,265 
694,187 | 63,980 26,083 | 1,648,933 
2,163,336 | 697,841 | 239,952 | 15,602,254 
a ests 2,296 4,903 | 161,822 
5,051,500 | 780,264 | 242,543 | 20,720,765 
ences 17,823 | 28,860 | 545.744 
sin peas 25,400 | 53.441 | 1,083,693 
845,000 78,090 | 20,979 | 2,687,000 
755,300 127,189 85,574 | 5,022,940 
448,900 122,222 86.153 4,796,194 
497,370 52,779 9,110 | 1,928,195 
saeacong os 
14,145,555 | 3+403,230 | 1,652,356 | 94,602,966 
Bae Geek oaacnes cnemnee 
45,043,606 | 9,600,666 | 3,935,012 |295,659,537 





* These companies have ceased doing business in Canada. 
reinsurances having been deducted. 








Foreign Life Companies in France. 
THE following is an abstract of a new bill brought in by M. St. Germain, 
depute d’Oran, with reference to foreign life offices doing business in France: 


+ These amounts are net, 


1. Foreign life insurance companies, whether mutual or joint stock compa- 
nies, must get the government concession, which will be granted in the forms 
prescribed by the law, when the standing of the company and its articles of 
association have been found satisfactory. 
invest in French rentes one-half the amount derived in premiums from insur- 


ances concluded in France and the interest thereon. 
deposited with the Caisse des Depot et Consignations of Paris. 
to form the guarantee for the French clients. 


2. Each foreign company is to 


3. Each company 


These rentes to be 
The deposits 


to furnish 


and publish a separate balance sheet for the French part of the business. 
4. Any person writing life policies in France for foreign life companies which 
have not conformed with the requirements of the present law, to be mulcted 


in a fine of from 500 to 10,000 francs. 


5. A year to be given to the foreign 


life companies, from the passing of the present bill, to conform with its regu- 


lations. 


6. The rules and regulations to be prepared by the proper authori- 


ties, within six months from the passing of this bill, giving the measures 
necessary for the fulfilment of the above, and especially with regard to the 
deposit and withdrawal of the French rentes, and the form of the balance 
sheets to be made out as per article 3. 

The opinions of the French press, which have discussed the bill at length, 


are greatly divided on the point of its bearings and its value. 


But it is held 


by various papers that it would certainly have one effect on the American 
life offices, against which it seems specially directed, namely, to withhold 
from them the government concession, unless they adopt in every respect the 
French system of transacting business ; for the idea is pretty general that 
these offices owe their great success to the employment of means which would 
not be sanctioned by the French government.—Post-Magazine. 















THE 


A Prize Worth Competing For. 
WE present herewith a picture of the Silver Loving Cup offered by Major Ben 
S. Calef of Boston to the National Association of Life Underwriters as a prize 
to be competed for at the next meeting of that association. The fact that 
Major Calef had offered such a prize has already been widely announced, but 
the cup having been completed, we reproduce from a photograph of it the 
illustration herewith. The terms of the competition are fully explained in 
the accompanying letter of Major Calef : 
MANHATTAN LIFE INSURANCE Co., 4 PosT OFFICE SQUARE, 
BEN S. CALEF, General Manager. 
BosTONn, March 12, 1894. 

E. H. Plummer, Secretary National Executive Committee, Philadelphia, Pa. 

DEAR SIR—I desire to ask through you the acceptance by the National 


May 31, 1894| 
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paper. These to be sent, on or before June 1, 1894, to E. H, Plummer, sec- 
retary of the National Association, 512 Walnut street, Philadelphia, Pa. 

At the first meeting of the National executive committee a sub-committee 
will be appointed from their number by the chairman, consisting of five 
members, including the chairman and secretary, whose duties will be to epen 
and read the severa) contributions, and decide by open ballot which they con- 
sider the best. 

This being decided, the envelope bearing the corresponding number shall 
be opened, and the paper so selected will be read at the National Convention 
in June, 1894. 

The author of this selected paper shall receive the cup, as custodian for his 
association, and it shall bear his name and that of his association and the 
date. 

The cup shall be held until the next annual meeting of the National Asso- 
ciation, when a similar competition shall take place under the direction of the 





mee : Fas cs gee 


ee 

















Tue Ben. S, CALEF PRESENTATION SILVER LovinG Cup. 


executive committee from myself of a ‘‘ Silver Loving Cup,” that will be held 
by them as follows : 

The committee to call for a paper or essay, not to exceed 750 words, on the 
subject, ‘‘ What have life underwriters’ associations accomplished for the bene- 
fit of the companies, the agents and the public?” 

One paper to be sent from a member of each local association ; the writer 
to be selected by the association ; his name to be placed in a sealed envelope 
bearing a number corresponding to the number of an envelope containing his 


National executive committee, they naming the subject for the paper. 
If for any reason the association holding the cup shall dissolve or withdraw 
from the National Association, the cup shall be returned to the executive 
committee. Ss ; 
All the papers shall become the property of the National Association, with 
the right to publish the same if they desire, 
Yours very truly, 


(Signed) BEN S. CALEF. 
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The Valued Policy Law in New Hampshire. 


WE are indebted to Insurance Commissioner John C, Linehan of New Hamp- 
shire for a copy of the twenty-fifth annual report of that department. To 
show the beneficent workings of the valued policy law in that State, the Com- 
missioner gives the following table, showing results eight years preceding the 
passage of the law and eight years since : 


BEFORE THE VALUED Po icy Law. 


| 
| 
| 


















































aap sf less 
en ' Risks Premiums ' we ieee 
YEAR, Written. Received. Losses Paid. x) 5 hoki 
ge [23s 
| se |e%z 
PLE Salis OE ect es| | Sak 
$ $ $ 
EO Cn eee 38,226,890 509,469.87 294,427.49 | 57-79 1.17 
IS douisinccnsid oorgrerren 38,447,894 458,978.31 400, 355-34 | 87.22 | I.15 
SR SRSSR ES CREE Ce 37,728,541 459,862.46 343,081.54 | 74.72 | 1.28 
SP veer ceyeetenerse 39,947,421 483,299.56 279,023.88 | 5775 I.1I 
oe OE Nee ney 41,625,013 503,658.98 374,962 18 74-44 1.40 
ep rere 48,263,719 590,837.56 391,067.36 | 66.18 | 1.43 
EE Meee 50,968,941 | 620,775.60 382,992.42 | 61.68 | 1-37 
REE sdsicas sss creneces 44,724,531 | 615,273.21 308,242.10 | 50.09 1.33 
339,932,950 | 41242,155.55 2,744,652.31 | 65 41 1.25 
| 
SINCE THE VALUED Po.icy Law. 
eis |. UREN Gaerne MD = 
BR dc coksevnin aeeb 47,466,434 555:924-35 | I12,030.01 | 20.15 | 1.17 
EE ae 55,559,441 711,317.52 | 399,084.15 | 56.10 1.28 
GEES Anpt anincesa> sine | 60,810,197 744,613 79 | 269,634.66 36.21 | 1.22 
a ee 62 829,643 775»531-45 | 231,300.13 | 29.82 | 123 
1890............442+4| 75,330,186 | 941,920.84 | 416,320.28 | 44.19 | 1.25 
EE eae eee | 75.966,240 933,095-22 | 363,426.58 | 38.94 | 1.22 
Bel Sb Rse sss scds | 83,561,936 | 1,021,726.01 | 592,638.40 | 5800 1.22 
WO eke sins dnctesssk | 95,348,305 | 1,114,961.96 | 450,042.41 | 40.36 | 1.17 
® 556,869,382 | 6,797,091.14 | 2,834.476.62 | 41.70 | 1.22 
| | 











A comparison of these tables shows, for the second period, an increase in 
risks written of $216,936,432 ; a gain in premiums received of $2,555,135.59, 
and an increase in fosses paid of only $59,824.31. 

The ratio of premiums paid to risks written for the first period was 1.25, 
and for the second period 1.22. The ratio of losses paid to premiums received 
for the first period was 65.41, and for the second period 41.70. These are 
instructive figures, especially for those who are continually harping about the 
New Hampshire insurance laws, and berating those who think it their duty to 
defend them ; but regardless of all this, it is gratifying to note that the year’s 
business just closed has been the largest and one of the most profitable for the 
companies since the establishment of the New Hampshire Insurance Depart- 
ment, and the rates charged for insurance are as low, with two exceptions, as 
for any year since 1870. It would seem to an unprejudiced mind that all who 
have property to insure, as well as those who furnish protection for it, are 
entitled to full information in relation to the working of this law, let it be for 
or against it, but any mention of it is sure to draw the fire of a certain class 
of men who have been opposed to it from the beginning, who predicted 
repeatedly the most dreadful consequences, and who will not be convinced of 
their errors, let the evidence be what it will. Whatever their opinion may be, 
the insurance companies certainly have had no reason to complain, for the 
fact that they have carried, during the second period named, over $200,000,000 
more of insurance, collected $2,500,000 more in premiums, and paid but $59,000 
more for losses, is the very best evidence that it has not worked injuriously 
against them. Eight years’ experience ought to furnish a satisfactory test, 
and that experience is a complete refutation of all the predictions made as to 
the evil effects of the law. 





The Guardian Reinsures and will Retire from the United States. 
For two weeks or more rumors have been current to the effect that the Guar- 
dian of London was about to reinsure its business in this country, The pre- 
mature report that H. E. Bowers, resident manager of the Guardian, had been 
selected to succeed S. P, Blagden as manager in this country of the North 
British and Mercantile of London, started the report that the North British 
would take the business of the Guardian, but this was strenuously denied by all 
parties in interest. On Friday last, however, it was authoritatively announced 
that-Mr. Bowers would succeed Mr. Blagden, and that the Guardian would 
reinsure its New England, Eastern, Southern and part of its Western business 
with the New York Underwriters Agency, of which Alexander Stoddart is 
manager. The Hartford has been alone in the Underwriters Agency since 
the withdrawal of the Hanover and Citizens some months ago, but it is under- 
stood that the local agents of the Guardian will be continued in the service of 
the agency so as not to disturb their present business relations, Cook county 
(Ill.) risks were taken by the Union of London. It is no secret that the home 
office managers of the Guardian have not been satisfied with the results of its 
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American business for some time past, for its experience has not been as favor- 
able as other foreign companies here, or as well as that of the larger American 
companies, It is true that many of the companies made no profit in fire 
underwriting, pure and simple, for ten years, such profits as have been made 
having been derived from their investments. But the record of the Guardian 
shows that its underwriting loss in the last ten years in this country was $547,- 
560, considering the increase on reinsurance reserve under an increasing pre- 
mium income. 

An office will be maintained in New York for closing up the affairs of the 
Guardian, but there are those who believe that the company does not intend 
to surrender its hold upon the American field entirely. Having disposed of a 
large portion of its business, it would not be a surprise if it resumed writing 
on a smaller scale at no distant day. By thus keeping in touch with the basi- 
ness conditions of the country in a conservative way, the company, it is 
asserted, would be in an excellent position to re-enter the field in competition 
for general business to the fuil limit, when the prospect for profit becomes 
more promising. 





Press Comments on the Life Agents Codex. 


THE Life Agents Codex treats of the relations of the agent to the public and 
to the companies, and gives a brief definition of life insurance in its various 
forms ; also synopsis of policy forms and plans of the various companies. 
The book will give the beginner a large amount of information which he 
needs, The section of the book devoted to suggestions as to the manner of 
soliciting is especially worthy of commendation. A high standard is set up, 
and one that agents ought to live up to. Experienced and inexperienced 
agents alike will make no mistake in having such a code of ethics.— Zhe 
Argus. 

The Life Agents Codex, by Editor Clifford Thomson, with an introduction 
by Charles H. Raymond, is one of the best publications of the kind that we 
have ever seen.— Zhe Jnsurance Post. 


The Life Agents Codex is the title of a handsomely printed and interest- 
ingly written manual for life insurance agents. The Codex is from the pen 
of Colonel Clifford Thomson, editor of THE SPECTATOR, with an introduction 
by Charles H, Raymond of the Mutual Life Insurance Company, The 
advice given to life insurance agents is of a useful and practical kind, and 
those who are about engaging in the life insurance business, as agents, will 
undoubtedly be benefited by reading what Colonel Thomson has to say.— Zhe 
Chronicle. 

It is intended chiefly for the use of young men just beginning their career 
as agents, but will also be found of service to experienced agents, especially 
as an aid to breaking in ‘‘ new men.” It is a convenient size for pocket use ; 
is handsomely printed and neatly bound, and in every way adequately meets 
the wants of both teachers and students as a text-book on life insurance. It 
is edited by Clifford Thomson.—/ndicator. 

The volume can be conveniently carried in the pocket, and the general 
character of its contents is such that no one engaged in the life insurance 
business can afford to be without one.— Zhe Standard. 

The Life Agents Codex, which contains hints to field men and points in 
provisions of policies, is the title of an excellent volume by Clifford Thomson, 
editor of THE SPECTATOR, and published by Fhe Spectator Company. The 
volume contains many valuable suggestions as well as much information. 
The synopsis of the cendition of the policies as issued by the leading officials, 
will unquestionably prove to be valuable and useful. The book will fill a 
gap in the literature published in the interest of the life insurance field workers, 
ne one of whom can afford to be without it. The introduction is from the 
pen of Colonel Charles H. Raymond, manager for New York city of the 
Mutual Life Insurance Company, and whose commendation is in itself a 
recommendation.— United States Review. 

The Life Agents Codex, by Clifford Thomson, editor of THE SPECTATOR, 
embraces a series of brief essays relative to the code qualifications and require- 
ments of the life agent in his field work. It gives the results of Mr. Thom- 
son’s years of observation, and is in accord with the maxim, ‘‘ a looker on sees 
more of the game than the players of it.” Policies of different companies are 
exhibited hy terse syllabi easily impressible upon the memory, and the various 
forms of life insurance are described. The book opens with an introduction 
by Charles H. Raymond.—A merican Exchange and Review. 


There is an introduction to the work by Charles H. Raymond, general 
agent of the Mutual Life. He says of Colonel Thomson's production, to 
which we can subscribe, ‘ analytic, clear, concise and comprehensive, the 
Life Agents Codex is recommended to all general agents, and agents who 
seek to refresh their memory of well proved methods in the business, and to 
all beginners who need to acquire the rudiments as well as the maturer 
knowledge of general life insurance work.— Weekly Underwriter. 


Life Agents Codex, by Clifford Thomson, with an introduction by Charles 
H. Raymond, is a compact little work, which will prove very valuable to the 
life insurance solicitor, be he old or young in the business.— Western Jnsur- 
ance Review. 

Life Agents Codex: Hints to Fieldmen and Points on Provisions of 
Policies, by Clifford Thomson, divided under three topics: 1. Business 
Hints and Practical Suggestions to Agents ; II. Life Insurance in its Various 
Forms Described; III. Conditions of Policies Issued by Thirty-five Life 
Companies, Under these various headings are discussed the following topics : 
Relation of the agent to the company, to the public, to their clients, with 
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helpful hints and suggestions ; a description of the various kinds of policies 
issued under ordinary life, endowment, term, etc., with illustrative tables ; 
also a synopsis of the conditions, requirements and benefits attached to the 
various forms of policies. In his introductory remarks, Charles H. Raymond 
states that the Codex shows the author to be dignified, earnest and practical, 
and its careful study cannot fail both to interest and benefit the reader, and to 
convince him of its theoretical truth and practical value. The book is beauti- 
fully bound, and we are indebted to The Spectator Company for a copy of 
came.—Rough Notes. | 








COMPANIES AND AGENTS. 


The [icGilliard & Dark Agency. 

ONE of the oldest general agency firms in Indiana, if not the oldest, is located 
at Indianapolis, and is styled McGilliard & Dark. This firm was established 
in 1866, and has built up a large business throughout Indiana, and, to some 
extent, outside of that State. It represents as general agents the Citizens of 
Evansville, the Fort Wayne of Fort Wayne and the Indiana Underwriters, 
composed of the Indiana and the Vernon of Indianapolis. The firm also 
represents several strong companies of other States and countries. The last 
statements issued by the two companies first named show as follows: Citizens 
—capital, $200,000; assets, $229,762. Fort Wayne—capital, $200,000 ; 
assets, $208,656. Surplus lines are written on selected manufacturing and 
mercantile risks in brick buildings and on other desirable classes at full tariff 
rates, and twenty per cent brokerage is allowed on accepted business. 








MERE MENTION. 


Life Insurance Notes. 
—The Connecticut Indemnity Association will enter Wisconsin. 
—The Guarantors Liability Indemnity Company has been admitted to 
Illinois. 
—In the first four months of 1894 the A2tna Life paid out $660,000 for 
death losses, 


—Credit insurance companies must pay a two and one-half per cent tax on 
gross premiums in Ohio, under a new law. 


—Mrs. Emma C. Bloss has secured possession of the policy in the Mutual 
Reserve Fund on the life of her ex-husband. 


—Many men prominent in insurance circles are identified with the move- 
* ment in opposition to the proposed income tax. 


—Criminal proceedings have been instituted against New York agents of 
the Atlantic Mutual Benefit Society of Charleston, W. Va. 

—James B. Grant, ex-Governor of Colorado, has taken $100,000 in the 
Mutual Life. J. A. Ervin was the agent who placed the risk. 

—The annual meeting of the Vermont Association of Life Underwriters 
will be held on Thursday next at the Van Ness House, Burlington. 


—The new Ontario Burglary Insurance Company of Toronto has deposited 
$20,000 with the Insurance Department and will soon begin business. 


—The New Jersey delegates to the National Association of Life Under- 
writers have been instructed to invite the association to hold its 1895 meeting 
at Asbury Park. 

The Industrial Insurance Company of Providence, R. I., has been incor- 
porated, and a charter is sought in Rhode Island for the Hope Mutual Life 
Insurance Company. 


—-A permanent organization of plate glass insurers has been formed at 
Chicago to cover Cook county. Adolph Loeb is president, and M, L. C. 
Funkhouser, secretary. 


—The New England Mutual Accident Association of Boston, Mass., has 
recently been admitted to New Jersey. F.5S. Moore of New York city has 
charge of that State in addition to New York. 

—The Supreme Court has affirmed the judgment against the Fidelity and 
Casualty for $12,992, in favor of Mrs. Josephine Whitlatch. Her husband 
was found dead in a San Francisco hotel with a bullet hole in his head. 

—A curious coincidence was the writing of policies by the Canada Life on 
the lives of two men, one a resident of Ontario and the other of Nova Scotia, 
both named William Reid, both merchants, and both born on March 22, 1849. 


—The Guarantors Liability Indemnity Company has entered Massachusetts 
for the transaction of boiler insurance, appointing OBrion & Russell its man- 
agers in New England. This company has made the required deposit of 
$50,000 in Ohio, 

—After another examination of the American Employers Liability Insur- 
ance Company, the Insurance Commissioner arrives at the conclusion that the 
stockholders of the company should put up $30,000 more in order to preserve 
the capital unimpaired. 

—The number of policies applied for in the Northwestern Masonic Aid 
ef Chicago, from January to May, was over 4000, amounting to about 
$8,000,000, This is a much better showing for that period than in any 
year since 1889, The company feels much encouraged and considers its 
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prospects brighter than they have ever been. The new “* low rate, absolute 
security plan”’ of the Northwestern Masonic is meeting the popular demand 
for insurance. 

—The Union Central Life of Cincinnati is moving along nicely this year, 
and gives every indication of making a better showing than last in face of the 
dullness, though last year was an excellent period for this well-managed and 
progressive company. 

—A new firm, to be known as Thatcher & Postlethwaite, become managers 
of the Eastern department of the London Guarantee and Accident, with 
headquarters at New York. Mr. Thatcher formerly represented the Ameri- 
can Casualty in Illinois. 

—Julius F. Gerow, who for thirteen years represented the Washington Life, 
but entered the service of the Mutual during the semi.centennial year, has 
gone back to the Washington as general agent for the State of Ohio, with 
headquarters at Cincinnati. 


—The Western and Southern Life Insurance Company of Cincinnati will 
probably commence to issue ordinary business next year. It is having a large 
increase in business this, its record up to June 1 being at least fifty per cent 
ahead of the same period of last year. 


—The Equitable Life of England wrote 228 policies for £244,250 in 1893. 
It paid death claims amounting to £109,300. The average age at death of 
each policyholder was 73.25 years. The total expenses of the year were 
411,321, or 7.1 per cent of the premium income. 

—‘‘I think the Manual of Accident Insurance is the most complete work I 
have ever seen, and is undoubtedly the handiest book an insurance man can 
have within his reach. I would not be without it for ten times its price.”— 
T. S. Quincey. secretary Star Accident Company, Chicago. 

—The directors of the North-Eastern Life Insurance Company of Manches- 
ter, N. H., have decided to reinsure. The company is solvent, retaining its 
paid-up capital of $250,000 intact, and has over $250,000 of insurance on its 
books, but, in view of the present condition of business generally, it was 
deemed best to go out of business. 


—The United States Circuit Court of Appeals has handed down a decision 
confirming the verdict of a jury rendered last January awarding $15,000 dam- 
ages, with costs, to Sigismundo E, Hallierstadt against The New York Times 
for libel in connection with the attack on the New York Life Insurance Com- 
pany under President Beers, made by The Times three years ago. 

—The mortality investigation now being begun in England will proceed on 
the following lines: The experience will be deduced from two classes, namely, 
first, those on the books of the companies in 1863 ; and, secondly, those on 
policies issued between January 1, 1863, and December 31, 1892. Male lives 
are to be distinguished from female, and are only to include lives resident in 
the United Kingdom at the date of entry. Impaired lives at extra premium, 
or hazardous occupations, are to be excluded ; also policies on the lives of 
naval, military and seafaring men. 

—In the New York State insurance report for the year ending December 
31, 1893, the admitted assets of the Fidelity and Casualty Company were stated 
at $1,992,617.82, with items not admitted as follows: Miscellaneous mort- 
gages and other securities, $50,781.34; plate glass on hand, cash value, 
$8,978.58 ; reserve on reinsurance in several (named) companies, not deducted 
from liabilities, $3,282.43; Atlantic Mutual Insurance Company scrip, 
$31,096. Superintendent Pierce has just refused to place the first two and 
last items among the admitted assets. 

—H. L. Williams, Davenport, Ia., general agent of the Northwestern Mutual 
Life for eastern and southern Iowa, has just closed his first year in that 
position. While no figures are given, it is well known that he has had a very 
successful year, and his record is highly satisfactory to the company. Mr. 
Williams has been associated with the Northwestern Mutual Life at various 
points for eight years, though he is yet a young man. [le expects under the 
improved conditions which are now manifesting themselves in his field to do 
a very large business in this, his second year. 

—The forty- fifth annual report of the Australian Mutual Provident Society 
shows that the new business written in 1893 amounted to 42,859,997, under 
9968 policies; the premium income, including receipts for annuities, was 
£1,272,171; total income, £ 1,941,950; payments to policyholders, £984,916; 
commissions, expenses and taxes, £169,847; or 13.35 per cent of the premium 
income. The funds increased £826,138, and now amount to £11,954 587. 
The insurance outstanding is 119 232 policies for 446,494,631, including 
47,163.560 of bonus additions. The society is extremely prosperous. 


Fire Insurance Notes. 

—The Agricultural has entered New Hampshire. 

—The Cincinnati board has passed the brokerage rule. 

—The Orient has reinsured its Mississippi risks in the Hartford. 

—The Home Fire of Salt Lake City, Utah, will erect an office building. 

—The Union County Mutual Fire of Elizabeth, N. J., has begun business. 

—A new hand fire extinguisher was successfully tested at Boston last week. 

—E. T. Heath becomes correspondent for the Colonial Mutual, at New 
York. 

—The Aquidneck Mutual of Newport, R. I., will probably be formally 
organized in June. 

—Three Milford (Del.) incendiaries have confessed. 
ment for arson in Delaware, 

—Two Minneapolis adjusters, named Brode and Frankum, are charged 
with instigating frauds on the insurance companies for which F, Berger 
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Morris Blume, Abraham Goldstein,-Samuel Stone, Pauline Stone and Annie 
Williams have been indicted. 

—Another election of officers of the Philadelphia Contributionship will be 
held, 


—George Marcus of San Francisco, who has represented the Transatlantic 
for a long period, is dead. 

—Another Lloyds will be operated by George Porter, one of the attorneys 
of the Columbia Fire Lloyds. 


—In Maine the fire losses since January 1 have been more than half the 
premium receipts of last year. 

—McCormick & Hood have purchased the insurance business of Chas; 
Scheurmann at Bay City, Mich. 

—E. Costerton succeeds W. A. Warrington as secretary of the Norfolk 
Fire and Marine of Norfolk, Va. 


—Electric light wiring throughout the city of Hartford, Conn., is reported 
to be defective in a large number of cases. 

—A. A. Woods & Co. of New Orleans sue the Royal for $7000 damages. 
They were formerly agents for the company. 


—Four prominent insurance agents were arrested at Jamestown, N, Y., for 
representing unadmitted companies. They gave bail. 


—It is rumored that S. H1. Sullivan of Louisville, Ky., will become South- 
ern department manager for the Merchants of Newark. 


—Report says that the Philadelphia Contributionship may be reorganized 
as a stock company with $600,000 capital and a large surplus. 

—We thank Commissioner Wright of Georgia for a copy of the report of 
the Comptroller General for the year ending September 30, 1893. 

—The Broadway (N. Y.) cable road fools drivers and obtains right of way 
for its repair wagon by painting it to resemble a fire patrol wagon, 

—In 1893 the Northern of London received for fire premiums £716,306, of 
which £448,949 were required for losses, and £234,285 for expenses. 

—The Retail Lumbermens Insurance Company of Minneapulis has captured 
the risks of the members of the Missouri and Kansas Association of Lumber 
Dealers. 

—The Virginia Trust Company of Richmond, Va., announces in another 
column that it is open to take the agency of first-class fire and life insurance 
companies. 

—At the annual meeting of the Northern of London on the 8th inst., a 
dividend of £1 5s. per share will be recommended. This would make a total 
for the year of £2 5s. per share. 


—Alexander Stoddart has appointed John Wallace, formerly in charge of the 
Eastern and Middle agency department of the Guardian, to the same post 
with the New York Underwriters Agency. 


—Weed & Kennedy of New York are exclusive correspondents of the Mer- 
chants and Manufacturers Fire Lloyds of Baltimore, Md., for the territory 
north of Mason and Dixon’s line and east of Omaha, Neb. 


—The following is a comparison of the number of fires, year by year, in 
Chicago for the past three years: 1891, 3353; 1892, 3549; 1893, 5224. Only 
about 100 of the 1893 alarms were in the World’s Fair grounds. 


—A proposed increase in rates at Springfield, O., is being opposed by the 
merchants, and propositions have been made to the New York Lloyds to 
carry the insurance of Springfield merchants. 


—At its recent annual meeting Amos Gibbs was re-elected president of the 
Mount Holly Insurance Company of Mount Holly, N. J., and Harris Cox 
was chosen secretary. A semi-annual dividend of two per cent was declared. 


—A wholesome lesson is to be taught the agents and citizens of Bolivar, 
Mo, They have made strenuous objections to the recently ordered advance 
in rates, threatening to organize a mutual. The companies operating there 
have finally decided to allow them to carry out their mutual plan without com- 
petition, and have agreed to withdraw from the town and remain out for at 
least two years. 

—In 1893 the Commercial Union of London received for fire premiums 
£1,042,151; for marine premiums, £234,915 ; for life premiums (including 
endowments and annuities), £166,625. Its fire losses were £720,561 ; marine 
losses, £140,739 ; and claims in life department (inclusive of annuities, endow- 
ments and surrenders, and exclusive of bonuses), £91,585. The entire assets 
of the company on January 1, 1894, were £ 3,479,161. 


—We are indebted to G. J. Wischniowsky, the editor of The Assecuranz- 
Compass, for a copy of the 1894, the second annual, edition of that work. 
It is published at Vienna, and contains the business and standing of all the 
fire, life and miscellaneous insurance companies operating in Austria-Hun- 
gary, for the years 1891 and 1892. In addition it exhibits comparative 
premium tariffs, mortality tables and insurance laws and ordinances 


—W. S. Heckler & Co., Cincinnati, representing the Merchants, Newark; 
Mutual Fire, Farragut, Milwaukee Mechanics, Western of Pittsburgh, Union 
of Buffalo and Washington of Cincinnati, is one of the youngest and most 
promising of Cincinnati agencies. The premium receipts in the first year ran 
over $40,000, and this sum will be handsomely increased in the second. One 
or two more first-class companies will be well taken care of in this office. 


—The British Columbia Board of Fire Underwriters has chosen officers as 
follows: President, H. T, Ceperley, Vancouver; first vice-president, C. E. 
Woods, Westminster; second vice-president, J. C. Maclure, Victoria; secre- 
tary and treasurer, C. R. Townley, Westminster. Executive committee: C. 
E. Dickenson, J. St. Clair Blackett and J. Holland, Victoria; C. F. Yates, 
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A. H. Smith, A. A. Boak, Vancouver; A. W. Ross, F. J. Hart and T. R. 
Pearson, Westminster; J. M. Rudd, Marcus Wolff and A. E. Planta, 
Nanaimo, 


—Sales and quotations of insurance stocks, At Hartford—A®tna, 245 to 
250; Hartford, 340 bid; Phoenix, 178 bid; Connecticut, 115 to 120; National, 
137 bid; Orient, 5214 asked; Hartford Steam Boiler, 100 bid; Aitna Life, 
200 bid; Connecticut General Life, 125 bid; Hartford Life and Annuity, 
114 bid; Travelers, 188 to 200. At New Orleans—Firemens, 133% to 16%; 
Germania, 85 bid; Hibernia, 85 to go%4; Lafayette, 83 bid; Merchants, 70 to 
774; Mechanics and Traders, 75 to 76; New Orleans Insurance Association, 
16 to 18; Southern, 83 bid; Teutonia, 126 bid. At Washington, D. C.— 
Firemens, 40 to 47; Franklin, 43 to 55; Metropolitan, 85 bid; Corcoran, 60 
bid; Potomac, 78 bid; Arlington, 150 bid; German-American, 150 bid; 
National Union, 13 bid; Columbia, 13% to 14; Riggs, 7 to 744; Peoples, 514 
to 534; Lincoln, 8 to 844; Commercial, 5 ta 6; Real Estate Title, 112 to 120; 
Columbia Title, 7% to 754; Washington Title, 5 to 754; District Title, 15 
asked. At Albany—Albany, 120 to 130; Commerce, 100 bid. At Brooklyn— 
Kings County, 163 bid; Nassau, 170 asked; Phenix, 115 to 125; Williams- 
burgh City, 300 to 320. 

—At the annual meeting of the North British and Mercantile the report of 
the directors for the year 1893 was submitted. Although the change in man- 
agement at Edinburgh was noted, no mention was made of Mr. Bladgen’s 
resignation. An inspection of the accounts shows the following sums as the 
principal items of income and expenditure: Fire account—Premiums, 
£1.347,390; losses, £1,050,184 ; expenses (commissions included), £474,711. 
Life account—Premiums, £642,293; claims and surrenders, £533,211 ; 
expenses (including commissions), £87,265. Annuity account—Considera- 
tion and premiums, £272,194 ; annuities and surrenders, £153,090 ; expenses 
(including commissions) £5655. On December 31, 1893, the assets of the 
company, inclusive of all branches, amounted to 411,576,273. Its paid-up 
capital is £687,500. 

—Several changes have been made in the list of underwriters of the South 
and North American Lloyds of New York, of which Whipple & Co. are 
attorneys. As at present constituted the list of subscribers, all of New York, 
is as follows: Francis C. Travers, Travers Bros. Company; Joshua Piza, 
Piza, Nephews & Co.; J. J. Lindo, Piza, Nephews & Co.; J Dobson Good, 
Valentine Bros.; Chas. H. Green, president Hektograph Manufacturing 
Company; Herman Knubel, secretary Columbia Nav. and Com. Company; 
J. Ferro, 25 William street; John T. Fenlon, lawyer; William H. Hurst, 
president Stock Quotation Tel. Company; David F, Casey, Whipple & Co.; 
J. L. Parraga, Whipple & Co.; Frederick Fuchs, drugs; Anthony & Chew, 
marine adjusters; Carlos M. Pontheir, Samper & Jimenez; A. L. Fulenwider, 
secretary the Baldwin Bros. Company; Isaac Brandon, Isaac Brandon & Bros. ; 
Chester C. Munroe, Hoadley & Co.; James W. Eder, 123 West Eightieth 
street; Fred. Valentine, Valentine Bros., 1244 Broadway; Albert Fuentes, 
Valentine Bros., 1244 Broadway; William P. Ferguson, secretary American 
Forcite Powder Manufacturing Company; Rafael E. Parraga, Parraga Bros.; 
James Walsh, banker; James P. Silo, auctioneer; Felix F. Marache, 52 
Exchange place; George F. Holton, Eastern Steamship Company; F. R. . 
Whipple, Whipple & Co.; Juan F. Merino, 285 Stuyvesant avenue, Brooklyn; 
Charles E, Parker, adjuster and appraiser; C. S. Parker, adjuster and 
appraiser. During the first four months of 1894 the premium receipts of the 
South and North American Lloyds aggregated $213 056, with losses paid and 
to be paid of $12,730, and unadjusted losses amounting to $16,250. The 
expenses and unearned premiums required $56,172, leaving a balance of 
premiums of $144,153. A loss ratio of 13.6 per cent looks remarkably low 
these days, and indicates excellent selection of hazards. 


AUTOMATIC SPRINKLER NOTES. 


—Charles Neracher, a brother of William Neracher of sprinkler fame, died at 
his home in Cleveland, O., last week. He had for months carefully and extensively 
experimented, and but a short time before his death succeeded in completing three 
sprinklers and a differential automatic air valve, which at date are said to be the 
best devices known to the art of automatic fire extinguishment. It is to be hoped 
that the public will be given an opportunity and the privilege of using the devices, 
if of superior merit. 





AGENCY APPOINTMENTS. 

—N. J. Bennett, agent for the Fidelity of Cincinnati, at Chicago. 

—Carleton & Lee, agents for the Equitable Life, at Cleveland, O. 

—P. F, Pescud, agent for the Western of Toronto, at New Orleans. 

—A. H. McAtee & Co., agents at Louisville, Ky., for the Continental. 

—W. L. Hawkins, Oswego, N. Y., agent for the Equitable Mutual Fire of New 
York. 

—Chas. W. Bates, Minneapolis, State agent for Minnesota for the Western of 
Pittsburgh. 

—W. K. Barlow, agent at Rochester, N. Y., for the Equitable Mutual Fire of 
New York. . 

—S. F. Smith & Son, Syracuse, N. Y., agents for the Equitable Mutual Fire of 
New York. 

—Wnm. H. Hornblower, agent for the Equitable Mutual Fire of New York, at 
Utica, N. Y. . 

—W. E. Chapin, special agent in the South for the Fire Association of 
Philadelphia. 

—Mathews & Pratt, agents for the Equitable Mutual Fire of New York, at Bing- 
hamton, N. Y. 

—J B. Northrup, Cincinnati, O., general agent for the Merchants and Travel- 
ers Accident of Syracuse. 

—OBrion & Russell, Boston, New England managers for the Guarantors 
Liability Indemnity Company of Philadelphia. 








